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This update to the 2011 registration document was filed with the Autorité des marchés financiers 
(“AMF”) on September 7, 2012 pursuant to Article 212-13, IV of the AMF’s general regulations. It 
supplements the 2011 registration document that was filed with the AMF on April 25, 2012 under 
number D. 12-0402. The registration document and its update may be used in connection with a 
financial transaction if supplemented by a Note d’opération reviewed by the AMF. This document has 
been drafted by the issuer and its signatories are liable for it. 
 
 
 
Copies of Faurecia’s 2011 registration document (the “Registration Document”) and this update (the 
“Update”) are available at Faurecia, 2, rue Hennape, 92735 Nanterre Cedex, on Faurecia’s Internet 
website (www.faurecia.com) and on the Internet website of the Autorité des marchés financiers 
(www.amf-france.org).  
 
 

The English language version of this update to the registration document is a free 
translation from the original, which was prepared in French.  All possible care has 
been taken to ensure that the translation is an accurate representation of the 
original. However, in all matters of interpretation of information, views or opinions 
expressed therein, the original language version of the document in French takes 
precedence over this translation. 



 

  
  

 

TABLE OF CONTENTS 

 

PREAMBLE.........................................................................................................................................2 

1. DESCRIPTION OF ACTIVITIES.................................................................................................2 

2. ADDITIONAL ELEMENTS RELATED TO FISCAL YEAR 2011 ..........................................5 

3. FINANCIAL INFORMATION - INTERIM FINANCIAL REPORT 2012...............................6 

4. RECENT EVENTS..........................................................................................................................6 

5. TRENDS, TARGETS, AND PROFIT FORECASTS OR ESTIMATES ...................................7 

5.1  TRENDS AND TARGETS.....................................................................................................7 

5.2  PROFIT FORECASTS OR ESTIMATES FOR 2012.........................................................8 

5.3  RISK OF FAILURE TO ACHIEVE THE TARGETS AND FORECASTS.....................8 

6. RISK FACTORS..............................................................................................................................8 

7. CORPORATE GOVERNANCE ....................................................................................................9 

8. INFORMATION CONCERNING THE SHARE CAPITAL ....................................................10 

8.1   DISTRIBUTION OF THE SHARE CAPITAL .................................................................10 

8.2   DELEGATIONS GRANTED TO THE BOARD OF DIRECTORS ...............................11 

9. STATUTORY AUDITORS...........................................................................................................11 

9.1   STATUTORY AUDITORS..................................................................................................11 

9.2   ALTERNATE STATUTORY AUDITORS........................................................................11 

10. DOCUMENTS AVAILABLE TO THE PUBLIC.....................................................................12 

11. CERTIFICATION OF THE PERSON RESPONSIBLE FOR THIS UPDATE....................12 

12. PERSON RESPONSIBLE FOR THE INFORMATION.........................................................13 

13. CROSS-REFERENCE TABLE..................................................................................................13 

APPENDIX 1......................................................................................................................................16 

APPENDIX 2......................................................................................................................................51 

 

 



 

   
2  

 

 

PREAMBLE 

In the present Update, the terms “Faurecia” and “Company” refer to Faurecia S.A. “Faurecia Group” 
or “Group” refer to the Company and all its consolidated subsidiaries.   

1. DESCRIPTION OF ACTIVITIES 

The following discussion provides a summary description of Faurecia’s business and results 
in 2011 and the first half of 2012.  All information on market positions is based on estimates prepared 
by Faurecia on the basis of information in annual reports of other market participants and industry 
publications and other market research. 

THE COMPANY 

The Faurecia group is one of the world’s largest automotive equipment suppliers. Faurecia 
develops, manufactures and sells original equipment for vehicles, through four main business lines: 
Automotive Seating, Interior Systems, Emissions Control Technologies and Automotive Exteriors. 
The Group’s portfolio includes high quality, award winning, technologically advanced products based 
on proprietary expertise. Faurecia has close relationships with substantially all of the world’s major 
automobile manufacturers, and works closely with customers to develop product designs and features 
that enhance the Group’s presence and leading market positions. 

In 2011, Faurecia’s total sales were €16,190.2 million, including €12,391.1 million of product 
sales (defined below). The Group generated EBITDA of €1,104.5 million in 2011, representing an 
EBITDA margin of 6.8%.  

For the six-month period ended 30 June 2012, Faurecia’s consolidated sales were €8,764.6 
million, including €6,752.9 million of product sales.  The Group’s EBITDA was €533.1 million in the 
first half of 2012, representing an EBITDA margin of 6.1% 

Faurecia analyses its sales primarily on the basis of product sales, which are deliveries of 
parts and components to automobile manufacturers. In addition, the Group generates revenues from 
two other sources. First, it sells catalytic converter monoliths, which are pre-packaged exhaust system 
components (part of the Emissions Control Technologies). Monoliths are reinvoiced to manufacturers 
on a “pass-through” basis and installed in the exhaust systems by Faurecia pursuant to global 
contracts. As a result, they do not generate a margin, although they are particularly sensitive to 
fluctuations in the cost of the precious metals of which they are made. Second, the Group earns 
revenues from sales of tooling, design and development services and prototypes. 

The following chart shows the breakdown of Faurecia’s total sales among product sales, 
catalytic converter monoliths and tooling, design, and development services and prototypes, for the 
year ended December 31, 2011 and for the six-month period ended June 30, 2012. 
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Faurecia Group 
              2011 Total Sales = €16,190.2 million 

 

 

Faurecia Group 
              H1 2012 Total Sales = €8,764.6 million 

  

Faurecia has an extensive geographic presence and is one of a small number of automotive 
equipment suppliers that are able to service the global vehicle model programmes of automobile 
manufacturers. In 2011, Faurecia realised 63.1% of its product sales in Europe, 20.8% in North 
America, 9.0% in Asia, 5.2% in South America and 1.9% in other regions, with an increasing share of 
total sales made in fast growing emerging markets such as China, Korea and Brazil.  In the first half 
of 2012, 59.2% of product sales were made in Europe, 25.1% in North America, 9.6% in Asia, 4.7% 
in South America and 1.4% in the rest of the world.  Germany is the Group’s largest single country 
market. Faurecia’s customers include nearly every large automaker worldwide, including 
Volkswagen/Audi, PSA Peugeot Citroën, Renault-Nissan, Ford, General Motors and BMW, each of 
which accounted for more than €1 billion of total sales in 2011. As at 31 December 2011, Faurecia 
had approximately 84,200 employees in 33 countries at 270 production sites and 40 research and 
development centres. As at 30 June 2012, the number of employees of Faurecia was approximately 
92,400.  

The Faurecia Group operates through four main business lines: Automotive Seating, Interior 
Systems, Emissions Control Technologies and Automotive Exteriors. The Group estimates that one in 
four vehicles in service worldwide includes as original equipment a product manufactured by one of 
Faurecia’s business groups. The following charts show breakdowns of the Group’s 2011 and first half 
2012 total sales and product sales by business line: 

Faurecia Group by Business Group 
2011 Total Sales = €16,190.2 million 

Faurecia Group by Business Group 
2011 Product Sales = €12,391.1 million 
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Faurecia Group by Business Group 
H1 2012 Total Sales = €8,764.6 million 

Faurecia Group by Business Group 
H1 2012 Product Sales = €6,752.9 million 

 

* All monolith sales are in the Emissions Control Technologies business unit. 

Faurecia Automotive Seating:  Faurecia is currently the world’s number three supplier of 
complete seat units and number one for frames and mechanisms. Faurecia designs and manufactures 
complete seats, as well as every seat component: frames, adjustment mechanisms, runners, foam and 
covers. During the seat manufacturing process, Faurecia assembles different components to create a 
complete seat and provide just-in-time delivery to customers’ plants. Faurecia has extensive 
experience developing seat blueprints and designs, and the Group generates solutions emphasising 
safety, comfort, perceived quality, modularity and natural/recycled materials.  

Faurecia Interior Systems: Faurecia is currently the world’s number one supplier of 
automobile interior systems. The Group produces cockpit modules (dashboards and center consoles), 
doors (panels, modules and complete doors), and acoustic modules. With approximately seven million 
vehicles fitted per year, Faurecia is a leading global supplier of door panels and is ranked among the 
top five suppliers of acoustic modules in Europe. 

Faurecia Emissions Control Technologies: Faurecia is the worldwide leader in the emissions 
control market, developing and producing entire exhaust systems, from the manifold to the tail pipe. 
The Group is also jointly involved, with PSA Peugeot Citroën, in the development of the Diesel 
Particulate Filter, which is used in environmentally “clean” cars to treat pollutants and recover energy. 

Faurecia Automotive Exteriors: Faurecia designs three different exterior modules: front ends 
(including engine cooling systems), exterior systems (bumpers, tailgates) and shock absorption 
systems. The Group is the number one bumper supplier in Europe with a broad client base and deep 
product range. 

Faurecia supports its automaker customers through an active joint development policy that 
entails the Group’s involvement at each stage of the equipment development process, from defining 
product requirements through initial marketing.  Faurecia develops products specifically for new car 
models, and typically enters into contracts to supply those products for the initially anticipated life of 
the car model (generally 5 to 10 years). The quality of Faurecia’s products is renowned among 
automakers and is supported by the Group’s Programme Management System (PMS), a rigorous 
series of project management procedures and methodologies, as well as by the expertise of Faurecia’s 
5,000 engineers and technicians who design products and technological solutions. 
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STRATEGY 

During the July 24, 2012 presentation of its half-year results for 2012, included in Appendix 2 to 
this Update (specifically see slides 18 to 22), Faurecia indicated that the priorities set by management 
to achieve its strategic objectives were the following:  

− Maintain its profitability in Europe in a difficult context by maintaining a high level of 
flexibility for direct labor, continuing to optimize the location of the cost base, reducing fixed 
costs (except for research and development) through technology and innovation, and 
accelerating restructuring in the amount of 80 to 90 million euros in 2012 and 2013; 

− Improve its profitability in North America, in an environment of rapid growth with the aim of 
increasing margins by one point during the second half of 2012 to exceed the 3% mark; 

− Maintain a rapid growth rate and high profitability in Asia; and 

− Seize opportunities to maintain a rapid growth rate and improve available cash flow by 
capping its industrial investments and capitalized research and development costs at 800 
million euros per annum over the 2012-2014 period. 

2. ADDITIONAL ELEMENTS RELATED TO FISCAL YEAR 2011 

BOOK OF ORDERS AND CONTRACTS 

The following graphs present information pertaining to the book of orders and the new 
contracts, the backlog of contracts in development, and the profitability of the contracts for the 2011 
fiscal year. 
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INVESTMENTS 

Information relating to key investments by operating sector is set forth in note 4.1 to the 
consolidated financial statements for the 2011 fiscal year (Registration Document 2011, note 4.1 "Key 
figures by operating segment", p. 120).  

Information relating to the Company's significant pending investments is set forth in note 4.1 
to the half-year financial statements, included in the Interim Financial Report set forth in Appendix 1 
to this Update.   

Information relating to firm orders for property, plant and equipment and intangible assets is 
set forth in note 31.1 to the consolidated financial statements for the 2011 fiscal year (Registration 
Document 2011, note 31.1 "Commitments given", p. 163).  These investments are for plants and 
equipment mainly in Europe, North America and Asia.  

3. FINANCIAL INFORMATION - INTERIM FINANCIAL REPORT 2012 

The full Interim Financial Report 2012, including the interim management report and the 
consolidated financial statements for the first half of 2012, are contained in Appendix 1 to this 
Update. 

The presentation of the half-year results of 2012, which took place on July 24, 2012, is 
included in Appendix 2 to this Update. 

 

4. RECENT EVENTS  

The main strategic transaction concluded in the first half of 2012 was the acquisition on June 
1, 2012 of the Ford Interior Systems' business at the Saline plant in the United States. Collectively, 
these businesses currently generate sales of approximately $1.1 billion and employ 2,400 persons. 
Through this transaction, Faurecia reinforced its Interior Systems business globally, and more 
particularly in the United States where it became the leader in this area. Faurecia also greatly 
reinforced its commercial position at Ford which became its third largest customer in terms of sales. 
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The details relating to this acquisition are set forth in paragraph 1.5 of the Half Year Financial Report, 
as well as in note 10.A to the half year financial statements set forth in Appendix 1 to this Update. 

The Angell-Demmel business in Germany, in the Interior Systems division, was consolidated 
following its acquisition in January 2011.   

Faurecia Technical Center India, which is wholly owned by Faurecia, was consolidated as of 
January 1, 2011.  Yutaka-Inde, in the Emissions Control Technologies division, was acquired and 
consolidated starting in February 2011.  

In China, the five companies created as a result of the strategic alliance entered into with the 
Geely and Limin groups (Zeijiang Faurecia Limin interior & exterior systems, Xiangtan Faurecia 
Limin interior & exterior systems, Lanzhou Faurecia Limin interior & exterior systems, Jinan 
Faurecia Limin interior & exterior systems and Chengdu Faurecia Limin interior & exterior systems), 
in Interior Systems, were accounted for under the equity method starting in the second half of 2011 
for the first four, and consolidated for the fifth. Changchun Huaxiang Faurecia Automotive Plastic 
Components, in automobile exteriors, was also accounted for under the equity method. 

On July 18, 2012 Faurecia has completed the acquisition of the automotive business of Sora 
Composites, a company with a high level of expertise in the field of plastic components and the use of 
fiberglass and automotive carbon fibers.  

Faurecia has also completed the acquisition, effective as of August 30, 2012, of Plastal France 
(Plastal S.A.S.), the sole supplier of plastic body panels for the Smart urban cars (Daimler Group). 

UPDATE OF LEGAL PROCEEDINGS DISCLOSURE IN THE 2011 REGISTRATION 
DOCUMENT 

With respect to the electrostatic filtration litigation to which Faurecia Exhaust Systems is 
party as a result of its unsuccessful cooperation with a service provider, hearings before the Court of 
Appeals will take place in March 2013. 

With respect to the international arbitration against Faurecia Innenraum Système in which 
Suzuki claims that the products delivered were defective, the arbitral panel has, by an award rendered 
on April 24, 2012 ruled in favor of Faurecia Innenraum Système. Suzuki has not filed an appeal.  

5. TRENDS, TARGETS, AND PROFIT FORECASTS OR ESTIMATES  

5.1 TRENDS AND TARGETS  

The contrasting nature of automobile production should continue in the second half of 2012, 
with Europe’s automobile production maintaining its downward trend compared with 2011, and other 
regions of the world maintaining their growth. 

IHS Automotive production forecasts for the second half of 2012 a 7% drop in Europe 
compared with the same period last year, and growth of 6% in North America, 13% in South 
America, and 6 % in China. 

The Company’s operating income should continue to see the impact of contracting 
automobile production in Europe, which should be partly offset by increased sales with German 
automakers. However, growth in other regions should continue to contribute favorably to the Group’s 
operating income. 
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5.2 PROFIT FORECASTS OR ESTIMATES FOR 2012 

In paragraph 1.7 of its Half Year Financial Report set forth in Appendix 1 to this Update, Faurecia 
formulated a number of goals regarding the consolidated revenue, operating income and cash flow it 
expects to achieve for fiscal year 2012. 

These forecasts derive from the Company's annual budget process, based on accounting data that 
is constant and on assumptions that reflect internal production plans, production forecasts of 
specialized analysts (in particular those from IHS Automotive mentioned in paragraph 2 of 5.1), as 
well as its own market forecast analysis (in particular those mentioned in paragraphs 1 and 3 of 5.1). 
The forecasted margins used take into account the evolution of the revised production plans, broken 
down by geographic area.  

Based on these assumptions, and assuming the absence of the risks described in section 5.3 of this 
Update, the Company has set the following revised objectives for 2012 : 

− Consolidated sales between 17 billion and 17.4 billion euros (compared with 16.3 billion and 
16.7 billion euros targeted in February 2012); 

− Operating income between 560 million and 610 million euros (compared with 610 million 
and 670 million euros targeted in February 2012); and  

− Balanced net cash flow in the second half of 2012. 

The Company further estimates that, in 2012, its total investments (including capitalized research 
and development costs) should not exceed 800 million euros. 

5.3 RISK OF FAILURE TO ACHIEVE THE TARGETS AND FORECASTS  

The Company’s targets and forecasts presented in Section 5 are based on data, estimates, and 
assumptions that the Company deems reasonable. These estimates, data, and assumptions are not 
historical data and should not be interpreted as guarantees that the targets or forecasts mentioned will 
actually occur. These estimates, data, and assumptions, as well as all the elements taken into account 
for determining objectives and forecasts, may not materialize and are subject to change or may be 
modified due to uncertainties, particularly related to the economic and financial context and factors 
specific to the Company’s business. The occurrence of the risks described in section 6 of this Update 
may have an impact on the level of activity and achievement of the Company’s forecasts and goals. 

6. RISK FACTORS  

The risk factors set out in paragraph 1.6 of the Half Year Financial Report and in notes 16.1 
and 17 of the half-year consolidated financial statements, included in the Interim Financial Report set 
forth in Appendix 1, complete and update the risk factors presented in section 3.4 of the 2011 
Registration Document. 

As at June 30, 2012, the Company has diversified financial resources, with various maturity 
dates extending until 2019. As of the date hereof, the average maturity of the Group’s principal long-
term borrowings (i.e. convertible bonds (OCEANE) issued by Faurecia on November 26, 2009 as well 
as outstanding bonds, and drawings under the syndicated credit facility described in slide 15 of the 
2012 half-year results presentation set forth in Appendix 2 to this Update) is approximately 4 years (in 
the event that the option to extend the first tranche of the syndicated credit facility is not exercised) 
and approximately 4.5 years (in the event that this option is exercised). 

Accordingly, the Company does not believe that it is currently exposed to significant liquidity 
risk, although this could change in the future, particularly in case of a decline in the Company’s 
business or perspectives. 
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With the exception of the abovementioned risks, the assesment of risks to which the Group is 
exposed has not changed as compared to the presentation thereof on pages 21 to 26 of the 2011 
Registration Document.  

7. CORPORATE GOVERNANCE 

The General Meeting of May 23, 2012 renewed the mandates of Messrs. Yann Delabrière, 
Jean-Pierre Clamadieu, Ross McInnes and Robert Peugeot for an additional term of five (5) years, i.e. 
until the close of the Ordinary General Meeting of 2017 called to approve the financial statements for 
the 2016 fiscal year. 

This same meeting also acknowledged the renewal of the mandate of Mr. Frédéric Saint 
Geours and appointed, as new directors, Mr. Jean-Baptiste Chasseloup de Chatillon and Mrs. Amparo 
Moraleda, for a term of five (5) years, i.e. until the close of the Ordinary General Meeting of 2017 
called to approve the financial statements for the 2016 fiscal year.  The appointment of Mrs. Amparo 
Moraleda raised the number of members of the Board of Directors from 12 to 13. 

Mr. Jean-Baptiste Chasseloup de Chatillon has been a member of the Audit Committee since 
this date. 

No other family relationships exist between Mr. Jean-Baptiste Chasseloup de Chatillon, Mrs. 
Amparo Moraleda and the other directors of Faurecia. 

Neither Mr. Jean-Baptiste Chasseloup de Chatillon, nor Mrs. Amparo Moraleda holds an 
executive management or salaried position within Faurecia or within a company directly or indirectly 
controlled by Faurecia. 

Neither Mr. Jean-Baptiste Chasseloup de Chatillon, nor Mrs. Amparo Moraleda has any 
service contract with Faurecia or any of its subsidiaries.  

Neither Mr. Jean-Baptiste Chasseloup de Chatillon, nor Mrs. Amparo Moraleda has been 
found guilty of any offence involving fraud, neither of them has participated in the capacity of 
director in connection with a bankruptcy, placing in conservatorship or liquidation within the past five 
years and neither has been the subject of an indictment and/or official public sanction, which has 
become final, issued by a statutory or regulatory authority. Neither of them has been prohibited by a 
court to act as a member of an administrative, management or supervisory body of an issuer, or to 
participate in the management or the conduct of the business of an issuer within the past five years. 

The information concerning the mandates held by Mr. Jean-Baptiste Chasseloup de Chatillon 
and Mrs. Amparo Moraleda is set forth below. 

 
Directors  

Jean-Baptiste CHASSELOUP DE CHATILLON  
 

Mandates/Positions held as of the date of this Update 

Mr. Jean-Baptiste Chasseloup de Chatillon has been a 
director of Faurecia since May 23, 2012. 

Within the Company 
Director of Faurecia 
Outside of the Company 

His mandate will expire at the close of the Ordinary General 
Meeting of 2017 called to approve the financial statements 
for the 2016 fiscal year.  

Financial Director of the PSA Peugeot Citroën Group 

Mr. Jean-Baptiste Chasseloup de Chatillon (46 years) holds 
a diploma from the University of Paris Dauphine and from 
the University of Lancaster (United Kingdom). 

Member of the Management Board of Peugeot SA 

He is currently the Financial Director of the PSA Peugeot 
Citroën Group and a member of the Management Board of 

Director of Citroën Automobiles 



   

10  

 

Directors  

Peugeot SA. 

Previously, he had been the Director of management 
oversight for the group since June 2007.  He joined Peugeot 
Automobiles in 1989 and exercised various functions in 
France and abroad.  As the Treasurer of Peugeot Spain, he 
set up shared financial service centers in Spain, Italy, 
Belgium, Germany and the United Kingdom.  In 1999, he 
became the Financial Director of the Group’s subsidiaries in 
the United Kingdom. 

Director of Gefco 

In 2001, he was responsible for the importers in the Europe 
zone for the Citroën brand, then in 2003 he became the 
General Manager of Citroën Belgium Luxembourg.  He 
returned to Paris in 2006 to assist with the management of 
the group warranty.  

Representative of the company CCFA, director of Auto 
Moto Cycle Promotion 

Mr. Jean-Baptiste Chasseloup de Chatillon held, as at July 
31, 2012, 20 shares of Faurecia. 

Permanent representative of the company Peugeot SA, 
director of Peugeot Automobiles 

Professional address: FAURECIA 
2, rue Hennape – 92735 NANTERRE CEDEX 

Mandates/Positions held during the course of the past 
five years: none 

Amparo MORALEDA  

Mrs. Amparo Moraleda has been a director of Faurecia since 
May 23, 2012. 

Mandates/Positions held as of the date of this Update 

Her mandate will expire at the close of the Ordinary General 
Meeting of 2017 called to approve the financial statements 
for the 2016 fiscal year.  

Within the Company 
Director of Faurecia 
Outside of the Company 

Mrs. Amparo Moraleda, 48 years old, holds an Engineering 
diploma from the ICAI (Escuela Técnica Superior de 
Ingeniería Industrial) of Madrid and holds an MBA from the 
IESE Business School of Madrid.  

Member of the Board of Directors of Meliá Hotels 
International S.A. 

From January 2009 until February 2012, she was the Chief 
Operating Officer – International Division for the company 
Iberdrola S.A., a leading international producer of 
renewable energy. 

Member of the Supervisory Board of CSIC (Consejo 
Superior de Investigaciones Cientificas) 

Previously, from 1998 to 2008, she held various positions 
within the IBM Group which she joined as a Systems 
Engineer. From June 2001 to June 2005, she was the in 
particular the General Manager of IBM Spain and Portugal. 
Between June 2005 and December 2008, she was the 
General Manager of IBM for Spain, Portugal, Greece, Israel 
and Turkey.  

Mandates/Positions held during the course of the past 
five years 

Mrs. Amparo Moraleda held, as at July 31, 2012, 1,000 
shares of Faurecia. 

Chief Operating Officer – International Division of Iberdrola 
S.A. 

Professional address : FAURECIA 
2, rue Hennape – 92735 NANTERRE CEDEX 

Member of the Supervisory Board of Acierinox S.A. 

 

8. INFORMATION CONCERNING THE SHARE CAPITAL 

8.1  DISTRIBUTION OF THE SHARE CAPITAL 

All of the shares are representative of the share capital.  

As of the date hereof, the share capital amounts to €775,836,215, divided into 110,833,745 
shares with a par value of €7 each, all of which are of the same class, fully subscribed and paid up.  

As at July 31, 2012 they represented 174,582,751 voting rights. 
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The distribution of the share capital and the voting rights of Faurecia is, as at July 31, 2012 as 
follows: 

Shareholders Securities Capital Double votes Simple votes Total (%)

Peugeot SA 63,380,509 57.19 63,380,509 0 126,761,018 72.61

Faurecia Mutual Fund 
Shareholding  

247,031 0.22 158,637 88,394 405,668 0.23

Treasury Shares 44,641 0.04 0 0 0 0

Other Shareholders 47,161,564 42.55 254,501 46,907,063 47,416,065 27.16

  

TOTAL 110,833,745 100% 63,793,647 46,995,457 174,582,751 100%
 

 

As at July 31, 2012, the potential dilution of the share capital of Faurecia is as follows: 

Type of potentially dilutive instruments 
Number of shares to which these 
instruments are entitled 

Dilution that may result from the 
exercise of these instruments 

Stock-options 1,213,217 1.09 %

Free shares 2,187,250 1.97 %

OCEANE 11,756,620 10.61 %

Total potential dilution 15,157,087 13.68 %

 

8.2  DELEGATIONS GRANTED TO THE BOARD OF DIRECTORS 

The Ordinary General Meeting of May 23, 2012 voted in favor of all of the financial 
resolutions proposed by the Board of Directors which are presented on pages 235 et seq. of the 2011 
Registration Document (Document de Référence).  

9. STATUTORY AUDITORS 

9.1  STATUTORY AUDITORS 

  Members of the Regional Company of Statutory Auditors of Versailles (Compagnie 
Régionale des Commissaires aux comptes de Versailles): 
 
Ernst & Young Audit 
Represented by Denis Thibon 
Tour First 
1/2, Place des saisons 
92400 Courbevoie – Paris La Défense Cedex 1 

 
PricewaterhouseCoopers Audit 
Represented by Dominique Ménard 
63, rue de Villiers 
92220 Neuilly-sur-Seine 

 

9.2  ALTERNATE STATUTORY AUDITORS 
Mr. Etienne Boris  
63, rue de Villiers 
92220 Neuilly-sur-Seine 
 
Auditex 
Tour First 
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1/2, Place des saisons 
92400 Courbevoie – Paris La Défense Cedex 1 
 

10. DOCUMENTS AVAILABLE TO THE PUBLIC 

The following items are available on the Company’s website (www.faurecia.com): 

 The Registration Document filed with the AMF on April 25, 2012 under number  
D.12-0402; 

 The Interim Financial Report 2012 dated July 24, 2012; 

 This Update filed with the AMF on September 7, 2012 under number D.12-0402-
A01; 

 Press releases and financial reports. 

The documents and information relating to the Company may be obtained at the registered 
office, Faurecia, 2, rue Hennape, 92000 Nanterre. 

 

11. CERTIFICATION OF THE PERSON RESPONSIBLE FOR THIS UPDATE 

I certify, after having taken all reasonable measures in this regard, that the information 
contained in this Update to the Registration Document is, to the best of my knowledge, truthful, 
and no omissions have been made that would affect its accuracy. 

I certify, to the best of my knowledge, that the simplified financial statements for the previous 
half year have been prepared in accordance with applicable accounting norms and provide an 
accurate description of the property holdings, financial condition and results of Faurecia and of all 
of the companies included within its scope of consolidation, and that the Interim Financial Report 
presents an accurate depiction of the material events which occurred during the first six months of 
the fiscal year, their impact on the financial statements, the significant transactions between related 
parties, as well as a description of the main risks and uncertainties for the six remaining months of 
the fiscal year. 
 

I have obtained a letter (lettre de fin de travaux) from the statutory auditors in which they 
indicate that they have verified the information relating to the financial condition and the financial 
statements provided in this Update to the Registration Document, and that they have read this 
Update to the Registration Document in its entirety.  

The consolidated half year financial statements for the half year ended as at June 30, 2012 
presented in this Update to the Reference Document were the subject of a report prepared by the 
Statutory Auditors, which is set forth on page 23 of Appendix 1. 

 

Nanterre, September 7, 2012 

Mr. Yann DELABRIÈRE 
Chairman and Chief Executive Officer 
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(1) Defined in Note 1-15 to 2011 consolidated financial statements of the 2011 Registration document. 
(2) Operating income + depreciation, amortization and provisions for impairment in value of property, plant and equipment and intangible assets 

(see Note 5-4). 

(3) Before capitalized development costs and amounts billed to customers (See Note 5-3). 

(4) Defined in Note 26-1 to the interim consolidated financial statements of the 2011 Registration document. 
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1 Interim management report 

1.1. Business review 

1.1.1. THE GROUP’S SALES 

In the first half of 2012, Faurecia consolidated sales totaled €8,764.6 million, a 7.5% increase from the first half of 2011. This 

includes the impact of the following new perimeters: 

• sales from the Saline plant (Michigan, United States), acquired from Ford and consolidated on June 1, 2012, for 

€43.2 million; 

• the impact, in the first quarter of 2012, of sales from the Nissan seat assembly plant in Madison County, MS, acquired from 

Johnson Controls (JCI) and consolidated since April 4, 2011, for a total of €43.8 million; 

• sales generated by the new Interior Systems businesses acquired in the first half of 2012: the Saint-Quentin plant, acquired 

from Borgers, and the Mornac plant in France & Pardubice plant in the Czech Republic, both acquired from Mecaplast, for 

a total of €20.7 million. 

At constant exchange rates and on a like-for-like basis (2011 data restated for Q1 2012 incorporation of the Madison plant, 

2012 data excluding the Saline plant and new Interior Systems businesses), there was a 3.8% increase in Group sales 

compared to the first half of 2011. 

Catalytic converter monolith sales totaled €1,410.3 million (+6.4%), a 3.8% increase (at constant exchange rates) compared 

to the same period in 2011. 

Invoicing of costs relating to development, tooling, prototypes and other services amounted to €601.4 million (+21.9%), up 

20.2% on the first half of 2011 at constant exchange rates and on a like-for-like basis. This increase is due to the sustained 

development activity from new contracts acquired last year and in the first half of 2012. 

Product sales, including deliveries of parts & components to automakers, were €6,752.9 million (+6.6%), a 2.6% increase at 

constant exchange rates and on a like-for-like basis, compared to the first half of 2011. 

Product sales by major geographic region for the first half of 2012 break down as follows: 

• in Europe(1), product sales stood at €3,995.3 million, down 4.6% (5.2% at constant exchange rates and on a like-for-like 

basis). This data should be viewed within the context of the downturn in European production (excluding Japanese 

automakers), in the first half which was estimated at 5.9% (source IHS Automotive, July 2012). Over the period, 59.2% of 

Faurecia product sales were made in Europe; 

• in North America, they totaled €1,694.3 million (25.1% of total product sales), a 38.5% gain, or 21.8% at constant 

exchange rates and on a like-for-like basis, to be compared with an increase in production (excluding Japanese 

automakers) of 11.6%; 

• in South America, they totaled €316.8 million (4.7% of total product sales), stable compared to the first half of 2011 

(+0.1%) or up 4.4% at constant exchange rates, whilst light vehicle production declined by 9.9% (excluding Japanese 

automakers); 

• in Asia, product sales increased 28.2% (16.9% at constant exchange rates and on a like-for-like basis, of which 14.3% in 

China and 21.0% in Korea) to €650.7 million (9.6% of total product sales), whilst light vehicle production grew by 5.2% 

(excluding Japanese automakers); 

• in other countries, product sales totaled €95.9 million, a slight downturn of 0.2% on a reported basis, or up 5.2% on a like-

for-like basis. 

                                                      
(1) Following Russia’s incorporation into the geographical region of Europe in 2012 (previously reported in “Rest Of the World”), published Europe 

H1 2011 data are restated to ensure comparability. 
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Compared to the first half of 2011, changes in product sales by client (on a like-for-like basis) were as follows: 

• sales to the Volkswagen group increased 11.9%, 17.1% of which was for the Volkswagen brand and 10.6% for the Audi 

brand. Sales increased over almost all geographic regions and remained buoyant in Europe (+9.1%); 

• there was 2.4% growth in sales to the Ford group, the drop in sales in Europe (-5.9%) being offset by sustained growth in 

North America (+13.3%); 

• sales to the General Motors group increased 3.0%, despite the drop in sales to its European subsidiary Opel Vauxhall (-

12.0%); 

• sales to Chrysler were up 14.4%, profiting from a strong foothold in North America (+21.4%); 

• sales to Daimler were up 20.6%, due mainly to the start of production of the new M-Class in North America; 

• hit by the sharp fall in the automaker’s production in Europe in the first half, sales to PSA were down 13.5% overall, despite 

being up 22.3% in Asia; 

• sales to Renault-Nissan, down 5.2%, show a more contrasted picture. The downturn in sales to Renault (14.2%), also 

closely linked to the drop in the automaker’s production in Europe, was partially offset by the growth in sales to Nissan, 

which increased by 12.9% on a like-for-like basis and 56.4% as a whole; 

• sales to BMW fell by 4.2%, linked to the end of the contract for front-end modules assembly, which was reintegrated within 

BMW; 

• sales to the Hyundai group were up 39.4%, including 42.9% in Asia; 

• sales to the Geely-Volvo group were down 2.8%. 

Faurecia’s 5 major clients accounted for 71.9% of product sales: VW 25.9%, PSA 15.0%, Ford 11.4%, Renault-Nissan 11.0% 

and General Motors 8.6%. 

1.1.2. INTERIOR MODULES 

In the first half of 2012, sales for the Interior Modules reached €4,733.3 million, up 7.9% compared to the same period in 2011, 

or 3.0% at constant exchange rates and on a like-for-like basis. 

Product sales increased 6.4% (1.3% at constant exchange rates and on a like-for-like basis) to €4,291.8 million. 

Automotive Seating 

Over the first half of the year, sales for Automotive Seating business totaled €2,668.5 million, a 4.7% increase over the same 

period in 2011 and 0.3% at constant exchange rates and on a like-for-like basis. 

Product sales reached €2,558.1 million, up 4.4% and stable (-0.1%) at constant exchange rates and on a like-for-like basis: 

• in Europe, product sales totaled €1,544.5 million, down 9.7% at constant exchange rates; 

• in North America, product sales totaled €602.3 million, up 28.1% at constant exchange rates and on a like-for-like basis; 

• in Asia, the Automotive Seating business achieved €277.9 million in sales, up 20.0% at constant exchange rates; 

• in South America, sales were down 4.4% to €119.1 million at constant exchange rates. 

Interior Systems 

Over the first half of the year, sales for the Interior Systems business totaled €2,064.8 million, a 12.3% increase over the same 

period in 2011 and 6.9% at constant exchange rates and on a like-for-like basis. This included €43.2 million in sales from the 

Saline plant (Michigan, United States) and €20.7 million from new Interior Systems businesses at the Mornac, Saint-Quentin 

and Pardubice sites. 

Product sales totaled €1,733.7 million, a 9.5% increase and 3.5% at constant exchange rates and on a like-for-like basis: 

• in Europe, product sales totaled €1,109.2 million, down 1.8% at constant exchange rates and on a like-for-like basis; 

• in North America, product sales totaled €437.6 million, up 21.0% at constant exchange rates and on a like-for-like basis; 

• in South America, sales rose 11.2% at constant exchange rates to €100.7 million; 
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• in Asia, product sales fell 8.6% to €64.3 million at constant exchange rates. 

1.1.3. OTHER MODULES 

Over the first half of 2012, sales for the Other Modules reached €4,031.3 million, up 7.1% compared to the same period in 

2011, or 4.8% at constant exchange rates. 

Product sales increased 7.0% (4.8% at constant exchange rates) to €2,461.1 million. 

Emissions Control Technologies 

Over the first half of the year, sales from Emissions Control Technologies activities totaled €3,155.0 million, a 10.8% increase 

over the same period in 2011 and 7.8% at constant exchange rates. 

Product sales amounted to €1,659.8 million, a 14.0% increase and 10.7% at constant exchange rates: 

• in Europe, product sales totaled €583.8 million, up 3.8% at constant exchange rates; 

• in North America, product sales totaled €610.9 million, up 16.3% at constant exchange rates; 

• in Asia, product sales were up 21.0% to €308.5 million at constant exchange rates; 

• in South America, sales were up 10.0% to €97.0 million at constant exchange rates. 

Automotive Exteriors 

Over the first half of the year, sales from the Automotive Exteriors business totaled €876.3 million, 4.3% down on the same 

period in 2011 and 4.6% at constant exchange rates. 

Product sales totaled €801.3 million, down 5.3% at constant exchange rates: 

• in Europe, product sales totaled €757.8 million, down 6.7% at constant exchange rates; 

• in North America, product sales totaled €43.5 million. 

1.2. Results of operations 

1.2.1. OPERATING INCOME 

Operating income for the first half of 2012 stood at €302.5 million. In the first half of 2011, this totaled €340.0 million. This figure 

represented 3.5% of total sales, versus 4.2% during the first half of 2011. 

The change in operating income was the result of very varied trends in the major geographical markets: 

• in Europe, overall automotive production was down 6% and Faurecia product sales fell by 5%, buoyed, in part, by the fact 

that a large proportion of business was made with German automakers. Operating income fell by €48.4 million; 

• in North America, sharp growth in business linked to the start of several new contracts generated an increase in operating 

income of €14.1 million; 

• Asia continued its sharp growth in China and Korea. Operating income was up €13.8 million; 

• finally, automotive production in other regions, mainly in South America, varied widely and was hit hard by changes in the 

cost of imports. Operating income fell by €17.0 million. 

Operating income can be broken down by business segment as follows: 

The “Interior Modules” segment generated €176.8 million in operating income, down €35.5 million compared to the first half of 

2011. Operating income reached 3.7% of sales versus 4.8% last year at the same date. 
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The “Other Modules” segment generated €125.7 million in income, representing 3.1% of sales, versus €127.7 million (3.4% of 

sales) during the first half of 2011. 

Gross Research & Development expenses amounted to €466.0 million and represented 5.3% of sales, versus a total of 

€383.5 million (4.7% of total sales) during the first half of 2011. These figures reflect the growth in development business 

generated by the new programs acquired over the last few years. Excluding the amounts billed to customers and capitalized 

expenses, R&D expenditure came to €142.7 million, corresponding to 1.6% of sales, versus €111.4 million during the first half 

of 2011 (1.4% of sales). 

Selling and administrative expenses amounted to €293.1 million and represented 3.3% of sales, versus €247.4 million during 

the first half of 2011 (3.0% of sales). 

EBITDA – which corresponds to operating income before depreciation, amortization and provisions for impairment in value of 

plant, property and equipment and capitalized development costs – amounted to €533.1 million, representing 6.1% of sales, 

compared to €572.9 million (7.0% of sales) during the first half of 2011. 

1.2.2. NET INCOME 

The “other operating income” item stood at €14.6 million and corresponds mainly to badwill on the acquisition of the Ford Saline 

plant business in the United States. The “other operating expenses” item, which totaled €50.9 million, included €42.8 million in 

restructuring costs and €8.1 million in other charges, including the cost of acquiring new businesses. Restructuring costs for 

Germany stood at €34.2 million and for France at €3.7 million. 

Net financial expense stood at €88.2 million, up from €54.7 million in the first half of 2011. The rise in net finance costs, which 

were up from €41.9 million to €73.7 million, was mainly due to the increase in costs for new sources of financing introduced to 

support the Company’s expansion. 

The average rate of finance costs for the period came to 5.65%, compared to 3.78% during the first half of 2011. Other finance 

costs include the expenses related to the discounting of provisions for pensions and the amortization of costs related to 

arrangement fees for finance loans. 

The tax charge amounted to €48.1 million, for an average tax rate of 27.1%. 

The Group ended the first half of 2012 with a consolidated net income of €141.5 million, compared to €206.9 million in income 

during the first half of 2011. 

After allocating their share of net income to minority interests for €21.5 million, the net income attributable to equity holders 

came to €120.0 million, equal to 1.4% of sales, compared with a net attributable income of €185.8 million, or 2.3% of sales, 

during the first half of 2011. 

Diluted earnings per share totaled €1.04 versus €1.57 in the first half of 2011. 

1.3. Financial structure and net debt 

Net cash flows corresponding to changes in debt restated for the impact of sales of trade receivables, debt from acquired 

companies and excluding the impact of changes in exchange rates for debt in foreign currencies and other non-operating items 

represented a net cash outflow of €118.9 million. 

They correspond to an EBITDA amounting to €533.1 million, less: 

• an increase in the working capital requirements which rose by €98.8 million and was mainly due to the rise in billable 

studies and tooling to be invoiced to clients, linked to the surge in new contracts in development; 

• restructuring costs representing cash outflows of €33.8 million; 

• financial costs totaling €75.7 million; 

• capital expenditure representing cash outflows of €265.9 million, up by 50% versus the same period in 2011 in order to 

support our development strategy. Half of these investments was performed outside Europe; 

• capitalized development costs totaling €90.9 million; 

• taxes representing cash outflows of €68,2 million and other cash flow items accounting for outflows of €18.7 million. 
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Net debt amounted to €1,524.7 million at the end of June 2012 versus €1,224.1 million at the end of 2011. The rise can be 

explained as follows: 

• net cash outflows for €118.9 million as described above; 

• a decrease of €85.1 million in trade receivables sold and derecognized; 

• the payment, on June 5, 2012, of the dividend voted for by the General Assembly of Shareholders, for €38.6 million; 

• an overall impact of acquisitions of new companies representing €59.0 million (Saline plant, new vehicle interiors activities, 

Chinese joint-ventures). 

Cash and cash equivalents amounted to €800.0 million at June 30, 2012, versus €630.1 million at the end of December 2011 

and Faurecia had undrawn confirmed credit lines totaling €730 million at the end of June 2012. 

Taking into account dividends paid to shareholders and net income recorded as of June 30, 2012, equity attributable to owners 

of the parent increased from €1,153.9 million as of December 31, 2011 to €1,263.5 million as of June 30, 2012. 

Faurecia’s Board of Directors also agreed to grant shares to 261 beneficiaries within the Group for a total maximum of 

1,049,100 shares. Shares are vested proportionally based on performance objectives achieved during 2014. 

1.4. Related party transactions 

Details of transactions carried out with related parties are provided in Note 32 to the consolidated financial statements for the 

year ended December 31, 2011 – which details the financial impacts of such transactions over the last three years – as well as 

in Note 19 to the interim consolidated financial statements. The main related party transactions carried out by the Faurecia 

Group concern the PSA Peugeot Citroën group as well as companies owned by PSA Peugeot Citroën or over which it 

exercises significant influence. 

1.5. Strategic development 

The main strategic operation concluded in the first half year was the acquisition of the Saline plant Interior Systems business 

for Ford in the United States. 

On June 1, 2012, Faurecia acquired Ford’s instrument panel, door panel and central console manufacture and cockpit 

assembly business at the Saline plant in Michigan. 

Together, these activities currently account for sales of around $1.1 billion and employ 2,400 people. This plant delivers these 

products for a dozen Ford vehicles, including major series such as the Ford F150, the biggest selling vehicle in the United 

States, as well as the Ford Escape, Focus and Mustang. 

The takeover plan includes an industrial transformation plan which aims to separate technological activities (production of 

instrument panels, door panels and center consoles), to be retained by Faurecia at the reconfigured Saline plant. This business 

should generate $400 million in annual sales and will be consolidated by Faurecia. 

The cockpit assembly business, which should account for sales of $800 million, will be transferred to the Detroit Manufacturing 

Systems (DMS) joint-venture, formed with the American group Rush Ltd, specializing in logistics activities. Detroit 

Manufacturing Systems is 55%-owned by the Rush Ltd group and 45%-owned by Faurecia. 

The Saline acquisition had a negligible impact on Faurecia’s debt. 

As a result of this operation, Faurecia strengthened its Interior Systems business on an international level, especially in the 

United States where it is now the leader in this field. 

Faurecia also significantly strengthened its commercial presence in respect of Ford which is now its third largest client in terms 

of sales. 
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1.6. Risk factors 

1.6.1. RISK OF DEPENDENCE ON THE AUTOMOTIVE INDUSTRY 
AND CUSTOMERS 

As the Faurecia Group manufactures automotive solutions for its customers, which are automakers, the Group’s performance is 

directly linked to the performance of the automotive industry in the major geographic regions where Faurecia and its customers 

operate. 

Its sales are directly correlated to the level of production and automotive sales achieved by its customers worldwide, as well as 

the consumption of goods and services on these markets and the confidence of the economic stakeholders in these markets. 

As Faurecia’s customers include the majority of the world’s major automakers, it is very dependent on developments in the 

automotive industry worldwide. However, the Group’s exposure to customer risk is naturally attenuated by its market share and 

its international presence. 
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1.6.2. SUPPLIER RISKS 

To ensure supplies of raw materials and basic parts, Faurecia collaborates with a vast number of suppliers located in many 

countries. 

Faurecia carefully assesses the quality and reliability of its suppliers’ production operations as well as their credit status and 

sustainability in order to ensure that the Group’s supply chain is secure. 

A breakdown in a supplier’s production chain, parts that are unexpectedly out of stock, quality defects, strikes, and other 

disruptions in the supply chain can have an impact on the Group’s production operations and lead to additional costs that can 

affect Faurecia’s business activity, earnings and financial situation. 

1.6.3. VOLUME RISKS 

As a components producer and components and systems assembler for the automotive industry, and given the high volumes 

that its customers order, Faurecia constantly has to adapt its business activity to its customers’ demands in terms of their 

supply chain, production operations, services and R&D. 

In the first half of 2012, overall light vehicle production grew worldwide by 9.4% (IHS Automotive estimate, July 2012). 

Excluding Japanese automakers who were severely hit by the earthquake of March 11, 2011, growth in worldwide production is 

estimated at 0.8%, with the following breakdown by region: in Europe, light vehicle production fell by 5.9% ; it was up 11.6% in 

North America ; it fell 9.9% in South America and grew by 5.2% in Asia. 

With the exception of the risks set out in section 1.6 of the current report and Note 17 to the interim consolidated financial 

statements, the assessment of risks to which the Group is exposed has not changed since the presentation thereof on 

pages 21-26 of the 2011 Registration document. 

1.7. Outlook 

In the second half of the year, the situation is likely to continue to vary widely across the different automotive production 

regions. In Europe, automotive construction is likely to continue to be down compared with 2011, as in the first half, and growth 

is likely to be sustained in other regions of the world. 

Faurecia built its sales & operating margin forecast from production forecasts of specialized institutes and automakers, and 

from internal production plans which are derived from them. Thus, production forecasts from IHS Automotive (July 2012) 

predict for the second semester a backdrop of 7% compared with the same period last year in Europe, a growth of 6% in North 

America, 13% in South America and 6% in China. 

In terms of operating income, Faurecia expects to continue to feel the impact of the drop in production in Europe, partially offset 

by its favorable exposure to German carmakers. On the other hand, growth in other regions is likely to continue to contribute to 

a rise in operating income. 

Against this backdrop, Faurecia has revised its 2012 targets as follows: 

• consolidated sales between €17,000 and €17,400 million (compared with between €16,300 and €16,700 million targeted in 

February 2012); 

• operating income between €560 and €610 million (compared with €610-670 million in February 2012); 

• a balanced net cash flow in the second half. 
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2 Consolidated financial 
statements 

2.1. Statement of comprehensive income 

(in € millions) Notes First-half 2012 First-half 2011 Full-year 2011

SALES 4 8,764.6 8,150.3 16,190.2

Cost of sales 5 (8,026.3) (7,451.5) (14,806.4)

Research and development costs (142.7) (111.4) (222.3)

Selling and administrative expenses (293.1) (247.4) (510.6)

OPERATING INCOME (LOSS) 302.5 340.0 650.9

Other non operating income 6 14.6 0.0 0.3

Other non operating expense 6 (50.9) (32.9) (58.2)

Income from loans, cash investments and 
marketable securities 4.5 4.6 10.6

Finance costs (78.2) (46.5) (109.1)

Others financial income and expense 7 (14.5) (12.8) (19.0)

INCOME (LOSS) BEFORE TAX OF FULLY 
CONSOLIDATED COMPANIES 178.0 252.4 475.5

Current taxes 8 (53.3) (64.0) (97.7)

Deferred taxes 5.2 2.5 1.8

NET INCOME (LOSS) OF FULLY 
CONSOLIDATED COMPANIES 129.9 190.9 379.6

Share of net income of associates: 11  

Before tax 19.8 21.8 46.0

After tax 14.0 15.9 33.7

Net income of continued operations 143.9 206.8 413.3

Net income of discontinued operations 10 (2.4) 0.0 0.0

CONSOLIDATED NET INCOME (LOSS) 141.5 206.8 413.3

Attributable to owners of the parent 120.0 185.8 371.3

Attributable to minority interests 21.5 21.0 42.0

Basic earnings (loss) per share (in €) 9 1.09 1.68 3.37

Diluted earnings (loss) per share (in €) 9 1.04 1.57 3.11

 

OTHER COMPREHENSIVE INCOME 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

CONSOLIDATED NET INCOME (LOSS) 141.5 206.8 413.3

Gains (losses) arinsing on fair value adjustments to cash flow 
hedges 8.0 6.3 (6.3)

of which recognized in equity (4.9) 5.0 (7.6)

of which transferred to net income (loss) for the period 12.9 1.3 1.3

Exchange differences on translation of foreign operations 14.9 (33.9) (1.2)

  

TOTAL COMPREHENSIVE INCOME (EXPENSE) FOR THE 
PERIOD 164.4 179.2 405.8

Attributable to owners of the parent 142.8 161.1 357.4

Attributable to minority interests 21.6 18.1 48.4
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2.2. Consolidated balance sheet 

ASSETS 

(in € millions) Notes June 30, 2012 Dec. 31.2011

Goodwill 10 1,272.4 1,260.6

Intangible assets 488.0 464.2

Property, plant and equipment 1,894.2 1,733.4

Investments in associates 11 62.8 71.0

Other equity interests 34.6 38.8

Other non-current financial assets 13 46.8 35.4

Other non-current assets 18.8 16.9

Deferred tax assets 75.5 78.3

TOTAL NON-CURRENT ASSETS 3,893.1 3,698.6

Inventories, net 1,159.0 885.4

Trade accounts receivables 12 2,016.4 1,620.2

Other operating receivables 317.2 297.6

Other receivables 149.0 131.2

Other current financial assets 1.6 1.5

Cash and cash equivalents 16 800.0 630.1

TOTAL CURRENT ASSETS 4,443.2 3,566.0

Assets held for sale 10 39.0 0.0

   

TOTAL ASSETS 8,375.3 7,264.6

 

LIABILITIES 

(in € millions) Notes June 30, 2012 Dec. 31, 2011

EQUITY  

Capital 14 775.9 772.6

Additional paid-in capital 279.1 282.4

Treasury stock (1.7) (1.7)

Retained earnings (11.0) (357.1)

Translation adjustments 101.2 86.4

Net income (loss) for the period attributable to owners of the 
parent 120.0 371.3

EQUITY ATTRIBUTABLE TO OWNERS OF THE PARENTS 14 1,263.5 1153.9

Minority interests 113.5 113.5

TOTAL SHAREHOLDERS’ EQUITY 1,377.0 1,267.4

Long-term provisions 15 213.9 218.8

Non-current financial liabilities 16 1,601.5 1,240.1

Other non-current liabilities 1.3 1.5

Deferred tax liabilities 19.9 15.5

TOTAL NON-CURRENT LIABILITIES 1,836.6 1,475.9

Short-term provisions 15 314.3 322.3

Current financial liabilities 16 724.8 615.6

Prepayments from customers 172.3 138.5

Trade payables 3,121.0 2,762.0

Accrued taxes and payroll costs 604.8 507.6

Sundry payables 160.1 175.3

TOTAL CURRENT LIABILITIES 5,097.3 4,521.3

Liabilities linked to assets held for sale 10 64.4 0.0

   

TOTAL LIABILITIES 8,375.3 7,264.6
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2.3. Consolidated statement of cash flows 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

I- OPERATING ACTIVITIES  

Consolidated net income (loss) of continued operations 143.9 206.8 413.3

Depreciation and amortization 231.1 234.2 460.7

Deferred tax (benefits) charges (5.1) (2.5) (1.8)

Increase (decrease) in long-term provisions 5.9 3.5 2.7

Share of net income of associates, net of dividends received 11.0 4.1 (12.7)

Capital (gains) losses on disposals of non-current assets (1.1) 0.2 2.4

Others * (9.9) 19.8 45.2

CASH FLOW FROM OPERATIONS 375.8 466.1 909.8

Increase (usage & decrease) in short-term provisions (9.3) (46.2) (114.5)

Change in inventories (240.5) (123.7) (137.6)

Change in trade accounts receivables (388.2) (546.6) (221.9)

Change in trade payables 347.6 425.4 312.8

Change in other operating receivables and payables 100.1 119.1 20.7

Change in other receivables and payables (25.5) 18.6 (43.8)

(Increase) decrease in working capital requirement (215.8) (153.4) (184.3)

CASH FLOWS PROVIDED BY OPERATING ACTIVITIES 160.0 312.7 725.5

II- INVESTING ACTIVITIES  

Additionals to property, plant and equipment (265.9) (176.8) (451.4)

Capitalized development costs (90.9) (94.6) (180.2)

Acquisitions of investments and business (net of cash and cash 
equivalents) (70.7) (49.9) (66.3)

Proceeds from disposal of property, plant and equipment 5.6 6.5 10.2

Proceed from disposal of financial assets 0.0 0.0 0.2

Change in investment-related receivables and payables (0.2) (10.8) 11.0

Other changes (15.1) (4.0) (21.0)

CASH FLOWS PROVIDED BY INVESTING ACTIVITIES (437.2) (329.6) (697.5)

CASH PROVIDED (USED) BY OPERATING AND INVESTING 
ACTIVITIES (I)+(II) (277.2) (16.9) 28.0

III- FINANCING ACTIVITIES  

Issuance of shares by Faurecia and fully-consolidated 
companies (net of costs) 0.5 0.0 1.2

Dividends paid to owners of the parent company (38.6) (27.6) (27.6)

Dividends paid to minority interests in consolidated subsidiaries (16.1) (12.3) (26.7)

Issuance of debt securities and increase in other financial 
liabilities 572.6 224.4 925.1

Repayment of debt and other financial liabilities (100.0) (18.9) (881.9)

NET CASH PROVIDED BY (USED IN) FINANCING 
ACTIVITIES 418.4 165.6 (9.9)

IV- OTHER CHANGES IN CASH AND CASH EQUIVALENTS  

Impact of exchange rate changes on cash and cash equivalents 6.4 (19.0) 6.2

Net flows linked to discontinued operations 22.3 0.0 0.0

NET INCREASE (DECREASE) IN CASH AND CASH 
EQUIVALENTS 169.9 129.7 24.3

CASH AND CASH EQUIVALENTS AT THE BEGINNING 
OF YEAR 630.1 605.8 605.8

CASH AND CASH EQUIVALENTS AT END OF YEAR 
(NOTE 16) 800.0 735.5 630.1

* O/w badwill from Saline acquisition: €13.8 million for the 1st semester 2012. 
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2.4. Consolidated statement of changes in equity 

Fair value and 
translation adjustments 

(in € millions) Number of shares
Capital 

stock

Additional 
paid-in 
capital

Treasury 
Stock

Retained 
earnings and net 
income (loss) for 

the period
Translation 

adjustments
Cash flow 

hedges

Equity 
attributable to 
owners of the 

parent
Minority 

interests Total 

SHAREHOLDERS’ EQUITY AS OF DEC. 31, 2010 
BEFORE APPRO-PRIATION OF NET INCOME (LOSS) 110,366,728 772.5 282.4 (10.4) (317.2) 94.0 (10.8) 810.5 87.7 898.2 

Net income (loss) 185.8 185.8 21.0 206.8 

Translation adjustments (31.0) (31.0) (2.9) (33.9) 

Changes in fair value of hedging instruments 6.3 6.3 6.3 

TOTAL INCOME (EXPENSE) RECOGNIZED IN 
EQUITY 185.8 (31.0) 6.3 161.1 18.1 179.2 

Capital increase 1,375 0.1 0.1 0.1 

2010 dividends (27.6) (27.6) (25.1) (52.7) 

Measurement of stock options 4.7 4.7 4.7 

Purchases and sales of treasury stock 9.0 (2.2) 6.8 6.8 

Changes in scope of consolidation 0.0 0.0 

Recognition of 2010 losses of the parent company 0.0 2.3 2.3 

SHAREHOLDERS’ EQUITY AS OF JUNE 30, 2011 
BEFORE APPRO-PRIATION OF NET INCOME (LOSS) 110,368,103 772.6 282.4 (1.4) (156.6) 63.0 (4.5) 955.5 83.0 1,038.5 

Net income (loss) 185.5 185.5 21.0 206.5 

Translation adjustments 23.4 23.4 9.3 32.7 

Changes in fair value of currency and interest rate 
hedging instruments (12.6) (12.6) (12.6) 

TOTAL INCOME(EXPENSE) RECOGNIZED IN 
EQUITY 185.5 23.4 (12.6) 196.3 30.3 226.6 

Capital increase 242 0.0 0.0 1.2 1.2 

2010 dividends 0.0 0.0 (1.6) (1.6) 

Measurement of stock options and shares grant 6.4 6.4 6.4 

Purchases and sales of treasury stock (0.3) (0.1) (0.4) (0.4) 

Option component of convertible bonds 0.0 0.0 

Changes in scope of consolidation (4.0) (4.0) 0.6 (3.4) 
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Fair value and 
translation adjustments 

(in € millions) Number of shares
Capital 

stock

Additional 
paid-in 
capital

Treasury 
Stock

Retained 
earnings and net 
income (loss) for 

the period
Translation 

adjustments
Cash flow 

hedges

Equity 
attributable to 
owners of the 

parent
Minority 

interests Total 

SHAREHOLDERS’ EQUITY AS OF DEC. 31, 2011 
BEFORE APPRO-PRIATION OF NET INCOME (LOSS) 110,368,345 772.6 282.4 (1.7) 31.3 86.4 (17.1) 1,153.9 113.5 1,267.4 

Net income (loss) 120.0 120.0 21.5 141.5 

Translation adjustments 14.8 14.8 0.1 14.9 

Changes in fair value of currency and interest rate 
hedging instruments 8.0 8.0 8.0 

TOTAL INCOME(EXPENSE) RECOGNIZED IN 
EQUITY 120.0 14.8 8.0 142.8 21.6 164.4 

Capital increase 465,400 3.3 (3.3) 0.0 0.5 0.5 

2011 dividends (38.6) (38.6) (20.9) (59.5) 

Measurement of stock options and shares grant 5.7 5.7 5.7 

Purchases and sales of treasury stock 0.0 0.0 

Changes in scope of consolidation and other (0.3) (0.3) (1.2) (1.5) 

SHAREHOLDERS’ EQUITY AS OF JUNE 30, 2012 
BEFORE APPRO-PRIATION OF NET INCOME (LOSS) 110,833,745 775.9 279.1 (1.7) 118.1 101.2 (9.1) 1,263.5 113.5 1,377.0 
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2.5. Notes to the interim consolidated 
financial statements 

Faurecia S.A. and its subsidiaries form one of the world’s leading automotive equipment suppliers in four major vehicle 

businesses: Automotive Seating, Emissions Control Technologies, Interior Systems and Automotive Exteriors. 

Faurecia’s registered office is located in Nanterre, in the Hauts-de-Seine region of France. The Company is quoted on the 

Eurolist market of Euronext Paris. 

The interim consolidated financial statements were approved by Faurecia’s Board of Directors on July 23, 2012. 

 

NOTE 1 SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES 

 

The interim consolidated financial statements of the Faurecia Group have been prepared in accordance with International 

Financial Reporting Standards (IFRS s) as adopted by the European Union, and available on the European Commission 

website: 

http://ec.europa.eu/internal_market/accounting/ias/index_fr.htm 

These standards include International Financial Reporting Standards and International Accounting Standards (IAS ), as well as 

the related International Financial Reporting Interpretations Committee (IFRIC ) interpretations. 

The interim consolidated financial statements comply with IAS 34, Interim Financial Reporting, which permits entities to present 

condensed information. They should therefore be read in conjunction with the annual consolidated financial statements for 

the year ended December 31, 2011. 

The accounting policies used for the preparation of these interim financial statements are similar to the ones used for the 

consolidated financial statements as of December 31, 2011. 

The standards used to prepare the interim consolidated financial statements for the six months ended June 30, 2012 and 

comparative data for 2011 are those published in the Official Journal of the European Union (OJEU) as of June 30, 2012, and 

whose application was mandatory as of that date. 

Since January 1, 2012 Faurecia has applied the amendments to the existing standard IFRS 7; these amendments did not have 

any material impact on the consolidated financial statements as of June 30, 2012. Moreover, Faurecia has not applied by 

anticipation the standards, amendments or interpretations: 

• adopted by the European Union but which application is due for yearly statements opened later than January 1, 2012 

(standards and amendments to IAS 1 and IAS 19). The amendments to IAS 19 Employee benefits suppress notably the 

possibility retained by Faurecia to apply the corridor method. All actuarial gains and losses as well as service costs will be 

directly accounted for as liabilities in the balance sheet. Actuarial variances will be fully recognized through other 

comprehensive income (expense) directly in equity and past service costs in period net income. These amendments define 

also the return on assets as the discount rate used to measure the benefits liability. The potential impacts of these 

amendments are under analysis; 

• not yet adopted by the European Union as of June 30, 2012 (standards and amendments to IFRS 9, IFRS 10, IFRS 11, 

IFRS 12, IFRS 13, IAS 28). 
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NOTE 2 CHANGES IN SCOPE OF CONSOLIDATION 

 

2.1 First-half 2012 

In the Interior Systems business, the operations of the Mornac (France) and Pardubice (Czech Republic) sites, acquired from 

Mecaplast, have been consolidated following their acquisition from March 1, 2012, as well as operations from the St Quentin 

site (France), acquired from Borgers, from May 1, 2012 and the Saline operations (USA), acquired from the Ford group, from 

June 1, 2012. For the last, the cockpit assembly activities, acquired with the main activity and which will be sold to the Detroit 

Manufacturing Systems company, 45% held by Faurecia, are presented as discontinued operations in compliance with IFRS 5. 

2.2 Reminder of change in scope of consolidation introduced in 2011 

The Angell Demmel operations, in Germany, have been consolidated in the Interior Systems business following the acquisition 

in January 2011. The company Faurecia Technical Center India, fully owned by Faurecia, was consolidated from January 1, 

2011. The company Yutaka- India, in the Emission Control Technologies business, was acquired and integrated from 

February 1, 2011. In China, the five companies created after the strategic alliance signed with the Geely and Limin groups 

(Zeijiang Faurecia Limin interior & exterior systems, Xiangtan Faurecia Limin interior & exterior systems, Lanzhou Faurecia 

Limin interior & exterior systems, Jinan Faurecia Limin interior & exterior systems and Chengdu Faurecia Limin interior & 

exterior systems), in the Interior Systems business, have been consolidated from the second semester 2011, following the 

equity method for the first four, as well as Changchun Huaxiang Faurecia automotive plastic components, in the Automotive 

Exteriors business, following the equity method. 

2.3 Impact on consolidated data of changes in scope of consolidation 

The changes in scope of consolidation during the period did not have a material impact on the presentation of the Group’s 

interim consolidated financial statements. 

NOTE 3 SEASONAL FLUCTUATIONS IN BUSINESS LEVELS 

 

Business levels in the automotive industry are traditionally higher in the first half of the year than in the second half. 
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NOTE 4 INFORMATION BY OPERATING SEGMENT 

 

4.1 Key figures by operating segment 

In accordance with the option available under IFRS 8, the Automotive Seating and Interior Systems business units have been 

aggregated into the Interior Modules segment and the Emissions Control Technologies and Automotive Exteriors units have 

been aggregated into the Other Modules segment. 

These business units have similar economic characteristics, notably in terms of medium-term earnings outlook, type of 

customer and manufacturing processes. 

FIRST-HALF 2012 

(in € millions) Interior Modules Other Modules Other Total

Sales 4,756.7 4,036.9 172.2 8,965.8

Inter-segment eliminations (23.4) (5.6) (172.2) (201.2)

Consolidated sales 4,733.3 4,031.3 0.0 8,764.6

Operating income (loss) before allocation 
of costs 185.6 130.9 (14.0) 302.5

Allocation of costs (8.8) (5.2) 14.0 0.0

Operating income 176.8 125.7 0.0 302.5

Other non-operating income  14.6

Other non-operating expense  (50.9)

Finance costs, net  (73.7)

Other financial income and expense  (14.5)

Corporate income tax  (48.1)

Share of net income of associates  14.0

Net Income (Loss) of continued 
operations  143.9

Net Income (Loss) of discontinued 
operations  (2.4)

NET INCOME (LOSS)  141.5

Segment assets  

Net Property, plant and equipment, net 1,118.4 759.6 16.2 1,894.2

Other segment assets 3,305.6 2,027.5 5.3 5,338.4

TOTAL SEGMENT ASSETS 4,424.0 2,787.1 21.5 7,232.6

Investments in associates  62.8

Equity interests  34.6

Short and long-term financial assets  868.4

Tax assets (current and deferred)  137.9

Assets held for sale  39.0

TOTAL ASSETS  8,375.3

Segment liabilities 2,658.9 1,769.4 130.6 4,558.9

Borrowings  2,326.3

Tax liabilities (current and deferred)  48.7

Liabilities linked to assets held for sale  64.4

Equity and minority interests  1,377.0

TOTAL LIABILITIES  8,375.3

Capital expenditure 139.0 111.4 15.5 265.9

Depreciation of items of property, plant and 
equipment (96.7) (54.1) (2.0) (152.8)

Impairment of property, plant and 
equipment (0.6)  (0.6)

Headcounts 63,688 26,961 1,724 92,373
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FIRST-HALF 2011 

(in € millions) Interior Modules Other Modules Other Total

Sales 4,413.0 3,774.6 147.8 8,335.4

Inter-segment eliminations (26.8) (10.5) (147.8) (185.1)

Consolidated sales 4,386.2 3,764.1 0.0 8,150.3

Operating income (loss) before allocation 
of costs 220.7 132.6 (13.3) 340.0

Allocation of costs (8.4) (4.9) 13.3 0.0

Operating income 212.3 127.7 0.0 340.0

Other operating income  0.0

Other operating expense  (32.9)

Finance costs, net  (41.9)

Other financial income and expense  (12.8)

Corporate income tax  (61.5)

Share of net income in associates  15.9

NET INCOME FOR THE PERIOD  206.8

Segment assets  

Property, plant and equipment, net 959.7 623.0 9.2 1,591.9

Other 2,859.0 1,867.8 34.2 4,761.0

TOTAL SEGMENT ASSETS 3,818.7 2,490.8 43.4 6,352.9

Investments in associates  38.1

Other equity interests  38.0

Short and long-term financial assets  780.8

Tax assets (current and deferred)  123.7

TOTAL ASSETS  7,333.5

Segment liabilities 2,464.0 1,720.6 54.8 4,239.4

Borrowings  1,990.7

Tax liabilities (current and deferred)  64.8

Equity and minority interests  1,038.6

TOTAL LIABILITIES  7,333.5

Capital expenditure 100.9 70.1 5.8 176.8

Depreciation of property, plant and 
equipment (99.1) (50.3) (1.6) (151.0)

Impairment in value of property, plant and 
equipment 2.2 (0.4)  1.8

Headcounts 56,293 25,409 1,478 83,180
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FULL-YEAR 2011 

(in € millions) Interior Modules Other Modules Other Total

Sales 8,677.0 7,583.6 319.6 16,580.3

Inter-segment eliminations (50.3) (20.1) (319.6) (390.1)

Consolidated sales 8,626.7 7,563.5 0.0 16,190.2

Operating income (loss) before allocation 
of costs 421.6 251.6 (22.4) 650.9

Allocation of costs (14.1) (8.3) 22.4 0.0

Operating income 407.5 243.3 0.0 650.9

Other non-operating income  0.3

Other non-operating expense  (58.2)

Finance costs, net  (98.5)

Other financial income and expense  (19.0)

Corporate income tax  (95.9)

Share of net income of associates  33.7

NET INCOME (LOSS)  413.3

Segment assets  

Property, plant and equipment, net 1,016.7 698.1 18.6 1,733.4

Other segment assets 2,772.5 1,781.1 52.0 4,605.6

TOTAL SEGMENT ASSETS 3,789.2 2,479.2 70.6 6,339.0

Investments in associates  71.0

Equity interests  38.8

Short and long-term financial assets  683.9

Tax assets (current and deferred)  131.9

TOTAL ASSETS  7,264.6

Segment liabilities 2,352.1 1,638.2 100.8 4,091.1

Borrowings  1,855.7

Tax liabilities (current and deferred)  50.4

Equity and minority interests  1,267.4

TOTAL LIABILITIES  7,264.6

Capital expenditure 247.7 190.4 13.3 451.4

Depreciation of items of property, plant and 
equipment (195.7) (103.6) 0.5 (298.8)

Impairment of property, plant and 
equipment (3.4) (3.8)  (7.2)

Headcounts 57,156 25,437 1,586 84,179
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4.2 Sales by operating segment 

 

(in € millions) First-half 2012 % First-half 2011 % Full-year 2011 %

Interior Modules  

• Automotive Seating 2,668.5 30 2,547.6 31 4,981.2 31

• Interior Systems 2,064.8 24 1,838.6 23 3,645.5 23

  4,733.3 54 4,386.2 54 8,626.7 53

Other Modules  

• Emissions Control Technologies 3,155.0 36 2,848.7 35 5,779.3 36

• Automotive Exteriors 876.3 10 915.4 11 1,784.2 11

  4,031.3 46 3,764.1 46 7,563.5 47

   

TOTAL 8,764.6 100 8,150.3 100 16,190.2 100

 

4.3 Sales by major customer 

Sales* by major customer break down as follows: 

 

(in € millions) First-half 2012 % First-half 2011 % Full-year 2011 %

VW group 1,856.3 21 1,650.1 20 3,418.0 21

PSA Peugeot Citroën 1,219.5 14 1,345.0 17 2,433.9 15

Ford group 927.1 11 846.3 10 1,652.2 10

Renault-Nissan 780.5 9 787.1 10 1,555.2 10

GM 721.1 8 621.4 8 1,277.5 8

BMW 551.4 6 552.6 7 1,092.6 7

Others 2,708.7 31 2,347.8 29 4,760.8 29

   

TOTAL 8,764.6 100 8,150.3 100 16,190.2 100

* Invoiced sales. 

 

Invoiced sales may differ from sales by end customer when products are sold to intermediary assemblers. 



 

   

37  

 

NOTE 5 OPERATING COSTS 

 

5.1 Analysis by function 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Cost of sales (8,026.3) (7,451.5) (14,806.4)

Research and development costs (142.7) (111.4) (222.3)

Selling and administrative expenses (293.1) (247.4) (510.6)

   

TOTAL (8,462.1) (7,810.3) (15,539.3)

 

5.2 Analysis by nature 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Purchases consumed (6,073.1) (5,538.1) (11,048.9)

External costs (824.0) (718.1) (1,420.7)

Personnel costs (1,622.1) (1,458.1) (2,883.2)

Taxes other than on income (31.1) (26.9) (56.5)

Other income and expenses * 299.4 131.6 257.1

Depreciation, amortization and provisions for impairment  
in value of non-current assets (230.5) (232.9) (453.6)

Charges to and reversals of provisions 19.3 32.2 66.5

   

TOTAL (8,462.1) (7,810.3) (15,539.3)

* Including production taken into inventory or capitalized 294.9 171.8 298.4

 

5.3 Research and development costs 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Research and development costs, gross (466.0) (383.5) (759.6)

• Amounts billed to customers and changes in inventories 302.6 251.8 498.0

• Capitalized development costs 89.7 93.8 178.9

• Amortization of capitalized development costs (68.5) (75.1) (141.7)

• Charges to and reversals of provisions for impairment  
of capitalized development costs (0.5) 1.6 2.1

NET EXPENSE (142.7) (111.4) (222.3)

 

5.4 Depreciation, amortization and provisions for impairment in value 
of non‑ current assets 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Amortization of capitalized development costs (68.5) (75.1) (141.7)

Amortization of other intangible assets (9.9) (10.3) (20.9)

Depreciation of specific tooling 2.8 (6.3) 3.2

Depreciation and impairment of other items of property, plant 
and equipment (154.4) (142.8) (296.3)

Provisions for impairment of capitalized development costs (0.5) 1.6 2.1

   

TOTAL (230.5) (232.9) (453.6)
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NOTE 6 OTHER NON OPERATING INCOME AND EXPENSE 

 

Other non operating income and expense can be analyzed as follows: 

OTHER NON-OPERATING INCOME 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Provision for contingencies 0.0 0.0 0.3

Badwill from the acquisition of Saline plant 13.8 0.0 0.0

Other 0.8 0.0 0.0

   

TOTAL 14.6 0.0 0.3

 

OTHER NON-OPERATING EXPENSE 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Reorganization expenses  * (42.8) (32.3) (55.8)

Other (8.1) (0.6) (2.4)

   

TOTAL (50.9) (32.9) (58.2)

* As of June 30, 2012 this item includes restructuring costs in the amount of €42.2 million and provisions for impairment in value of non-current 
assets in the amount of €0.6 million versus respectively, €48.7 million and €7.1 million for full year 2011, and €29.2 million and €3.1 million as 
of June 30, 2011. 

 

NOTE 7 OTHER FINANCIAL INCOME AND EXPENSE 

 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Impact of discounting pension benefit obligations (4.5) (4.0) (8.2)

Changes in the ineffective portion of currency hedges 0.8 (1.0) (2.3)

Changes in fair value of currency hedged relating to debt 2.6 0.0 0.0

Changes in fair value of interest rate hedges 1.6 (0.1) (0.3)

Translation differences on borrowings (8.3) (3.0) 3.3

Gains on sales of securities 0.0 0.0 (0.2)

Other (6.7) (4.7) (11.3)

   

TOTAL (14.5) (12.8) (19.0)
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NOTE 8 CORPORATE INCOME TAX 

 

The effective corporate income tax charge can be reconciled with the theoretical tax charge as follows: 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Pre-tax income of consolidated companies 178.0 252.4 475.4

Tax rate at 36.1% (64.3) (86.9) (171.6)

Effect of rate changes on deferred taxes recognized on the 
balance sheet (2.8) (0.7) (2.3)

Effect of local rate differences 17.8 20.6 45.1

Tax credits 11.7 9.8 17.5

Change in unrecognized deferred tax 9.1 16.0 18.0

Permanent differences & others (19.6) (20.3) (2.6)

   

CORPORATE TAX RECOGNIZED (48.1) (61.5) (95.9)

 

Deferred tax assets are not recognized for tax loss carryforwards that are not certain of being utilized. As of June 30, 2012, 

these assets amounted to €737.3 million, compared with €794 million as of December 31, 2011. 

NOTE 9 EARNINGS PER SHARE 

 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Number of shares outstanding at end of period 110,833,745 110,368,103 110,368,345

Adjustments :  

• treasury stock (48,887) (25,750) (46,872)

• weighted impact of share issue prorated (447,500) (893) (583)

WEIGHTED AVERAGE NUMBER OF SHARES BEFORE 
DILUTION 110,337,358 110,341,460 110,320,890

Weighted impact of dilutive instruments:  

• Stock options 0 3,624 0

• Free shares attributed 366,600 1,344,500 2,465,850

• Bonds with conversion option 4,723,144 6,884,859 6,774,402

WEIGHTED AVERAGE NUMBER OF SHARES AFTER 
DILUTION 115,427,102 118,574,443 119,561,142

 

BASIC AND DILUTED EARNINGS PER SHARE (IN €) 

 First-half 2012 First-half 2011 Full-year 2011

Net income (Loss) (in € millions) 120.0 185.8 371.3

Basic earnings (loss) per share 1.09 1.68 3.37

After dilution 1.04 1.57 3.11

 

Basic earnings per share are calculated by dividing net income by the weighted average number of shares outstanding during 

the period, excluding treasury stock. 
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NOTE 10A BUSINESS COMBINATION – SALINE 

 

On May 2, 2012, Faurecia signed an agreement to acquire the Interior Components business based on the site of Saline, 

Michigan, USA operated by ACH (Automotive Components Holdings, LLC). This acquisition was completed on June 1, 2012 

and took the form of an asset deal ; it is considered a business combination under the revised IFRS 3. With this acquisition 

Faurecia becomes North America number one interior systems supplier and reinforces its relations with the Ford group ; Ford 

now becoming Faurecia’s third largest customer. 

In conjunction with this acquisition, Faurecia entered into a new joint venture with the Rush Group Ltd, the company Detroit 

Manufacturing Systems (DMS), in which Faurecia holds 45% and which will take over the assembly and sequencing interior 

trim business, currently operated on the Saline site, in a new facility in Detroit. This business will be progressively transferred 

from July 2012 by Faurecia to DMS. Therefore, the corresponding part of the business acquired from ACH by Faurecia is 

presented as assets held for sale in the consolidated balance sheet and as net income/loss from discontinued operations in the 

consolidated statement of comprehensive income. 

The net acquisition price is €43 million. This price has been allocated to the net assets acquired and liabilities assumed, 

resulting in the recognition of a badwill of €13.8 million, carried to the line other non operating income (cf. Note 6). This 

business combination was accounted for provisionally as the fair values assigned to the assets acquired and liabilities assumed 

may be amended within the one-year period following the June 1, 2012 acquisition. 

The contribution of Saline (excluding the discontinued operations) to the Group consolidated sales and operating income is not 

significant on the first semester 2012. 

NOTE 10B GOODWILL 

 

(in € millions) Gross Impairment Net

Net carrying amount as of January 1, 2011 1,741.9 (511.1) 1,230.8

Acquisitions and minority interest buyouts 25.5 0.0 25.5

Impairment of goodwill 0.0 0.0 0.0

Translation adjustments and other movements 3.8 0.5 4.3

Net carrying amount as of December 31, 2011 1,771.2 (510.6) 1,260.6

Acquisitions and minority interest buyouts 6.9 0.0 6.9

Translation adjustments and other movements 4.9 0.0 4.9

Net carrying amount as of June 30, 2012 1,783.0 (510.6) 1,272.4

 

Net goodwill breaks down as follows by business: 

(in € millions) June 30, 2012 Dec. 31, 2011

Automotive Seating 792.4 792.4

Emissions Control Technologies 345.1 340.2

Interior Systems 38.8 31.9

Automotive Exteriors 96.1 96.1

   

TOTAL 1,272.4 1,260.6

 

There was no indication that any goodwill was to be impaired at June 30, 2012. 
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NOTE 11 INVESTMENTS IN ASSOCIATES 

 

As of June 30, 2012 this item broke down as follows: 

(in € millions) % interest *
Group share 

of equity **

Dividends 
received by 

the Group
Group share 

of sales 

Group share 
of total 
assets

Teknik Malzeme 50 5.5 0.0 24.5 30.8

Zhejiang Faurecia Limin Interior & Exterior 
Systems Company Ltd 50 3.7 0.0 0.0 7.6

Changchun Huaxiang Faurecia Automotive 
Plastic Components Co Ltd 50 5.2 0.0 16.9 24.0

Detroit Manufacturing Systems LLC 45 2.6 0.0 0.0 6.5

Jinan Faurecia Limin Interior & Exterior Systems 
Company Limited 50 2.4 0.0 0.0 3.3

Others 50 9.4 0.0 164.3 93.9

Total - 28.9 0.0 205.8 166.1

SAS Group 50 33.9 (25.0) 953.4 368.0

   

TOTAL - 62.8 (25.0) 1,159.3 534.1

* Percent interest held by the company that owns the shares. 
** As the Group’s share of some company’s net equity is negative it is recorded under liabilities as a provision for contingencies and charges. 

 

11.1 Movements in investments in associates 

(in € millions) First-half 2012 First-half 2011 Full-year 2011

Group share of equity at beginning of period 71.0 43.6 43.6

Dividends (25.0) (20.0) (21.0)

Share of net income of associates 14.0 15.9 33.7

Change in scope of consolidation 2.2 (0.9) 13.8

Capital increase 0.0 0.0 0.0

Currency translation adjustments 0.6 (0.5) 0.8

Group share of equity at end of period 62.8 38.1 71.0

 

11.2 Group share of assets and liabilities of associates 

(in € millions) June 30, 2012 Dec. 31, 2011

Fixed assets 71.8 64.6

Current assets 415.0 397.9

Cash and cash equivalents 47.3 60.9

  

TOTAL ASSETS 534.1 523.4

Equity 56.3 63.5

Borrowings 34.9 32.4

Other non-current liabilities 16.7 18.3

Non-current financial liabilities 426.2 409.2

   

TOTAL EQUITY AND LIABILITIES 534.1 523.4
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NOTE 12 TRADE ACCOUNTS RECEIVABLE 

 

Under trade receivables sale programs, the Group can sell a portion of the receivables of a number of its French and other 

European subsidiaries to a group of financial institutions, transferring substantially all of the risks and rewards relating to the 

receivables sold to the financial institutions concerned. These sales are monthly performed. 

The following table shows the amount of sold receivables with maturities beyond June 30, 2012 for which substantially all the 

risks and rewards have been transferred, and which have therefore been derecognized as well as the financing under these 

programs – corresponding to the cash received as consideration for the receivables sold. 

(in € millions) June 30, 2012 Dec. 31, 2011

Financing 523.9 571.5

Guarantee reserve deducted from borrowings (33.7) (36.3)

Cash received as consideration for receivables sold 490.2 535.2

Receivables sold and derecognized (376.6) (461.7)

 

Individually impaired trade receivables are as follows: 

(In € millions) June 30, 2012 Dec. 31, 2011 Dec. 31, 2010

Gross total trade receivables 2,036.6 1,640.2 1,409.6

Provision for impairment of receivables (20.2) (20.0) (21.9)

   

TOTAL TRADE ACCOUNTS RECEIVABLE, NET 2,016.4 1,620.2 1,387.7

 

Given the high quality of Group counterparties, late payments do not represent a material risk and generally arise from 

administrative issues. 

As of June 30, 2012, past due trade accounts receivable represented €102.1 million, broken down as follows: 

• €51.3 million less than one month past due; 

• €12.2 million between one and two months past due; 

• €9.5 million between two and three months past due; 

• €12.8 million between three and six months past due; 

• €16.3 million more than six months past due. 

NOTE 13 OTHER NON-CURRENT FINANCIAL ASSETS 

 

June 30, 2012 Dec. 31, 2011
(In € millions) Gross Provisions Net Net

Loans with maturity longer than one year 36.2 (8.3) 27.9 22.6

Interest rate derivatives 0.0 0.0 0.0 0.0

Other 19.6 (0.7) 18.9 12.8

   

TOTAL 55.8 (9.0) 46.8 35.4
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NOTE 14 EQUITY 

 

14.1 Capital stock and additional paid-in capital 

As of June 30, 2011 the Company’s capital stock totalled €775,836,215 divided into 110,833,745 fully paid-up common shares 

with a par value of €7 each. Shares which have been registered in the name of the same holder for at least two years carry 

double voting rights. 

14.2 Employee stock options and share grants 

A – STOCK SUBSCRIPTION OPTIONS 

The Company has a policy of issuing stock options to the managers of Group companies and their over 50%-owned 

subsidiaries allowing them to subscribe for newly-issued Faurecia shares. 

As of June 30, 2012, a total of 1,213,217 stock subscription options were outstanding. 

Exercising these options would result in: 

• capital stock being increased by €8.5 million; 

• additional paid-in capital being increased by €42.7 million. 

Details of the stock subscription option plans as of June 30, 2012 are set out in the table below: 

Date of Board 
meeting 

Start of exercise 
period

Date of 
Shareholders’ 
Meeting 

Adjusted exercise 
price (in €) 

Adjusted 
number of 

options 
granted

Including 
granted to 

senior 
executive 

management Last exercise date
Options 

exercised
Options 

cancelled 

Adjusted 
number of 

options 
outstanding as 

of June 30, 2012

November 28, 2002 November 29, 2006June 1, 2001 
May 14, 2002 35.65 315,315 118,170 November 27, 2012 106,583 134,105 74,627

April 14, 2004 April 14, 2008
May 14, 2002 49.73 313,560 127,530 April 13, 2014 - 149,760 163,800

April 19, 2005 April 18, 2009
May 25, 2004 54.45 321,750 142,740 April 18, 2015 - 126,360 195,390

April 13, 2006 April 12, 2010
May 23, 2005 45.2 340,800 168,000 April 12, 2016 - 137,400 203,400

April 16, 2007 April 17, 2011
May 23, 2005 44.69 346,200 172,800 April 17, 2017 - 88,200 258,000

April 10, 2008 April 10, 2012
May 29, 2007 28.38 357,000 174,000 April 10, 2016 - 39,000 318,000

    

TOTAL   1,213,217
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B – SHARE GRANTS 

In 2010 Faurecia implemented a share grant policy for executives of Group companies. These shares are subject to service 

and performance conditions. 

The fair value of these plans has been measured by reference to the market price of Faurecia’s shares at the grant date, less 

an amount corresponding to the expected dividends due on the shares but not paid during the vesting period and an amount 

reflecting the cost of the shares being subject to a lock-up period. The corresponding expense will be deferred and recognized 

over the share vesting period. 

Detail of the share grant plans open as of June 30, 2012 are set out in the table below : 

Maximum number of free shares 
that can be granted for 

Date of Shareholders’ 
Meeting 

Date of Board 
meeting 

reaching the 
objective

exceeding the 
objective Performance condition

February 8, 2010 July 21, 2010 Plan 2 682,500 887,250
2012 pretax income target as stated in 

mid term plan when granted

May 26, 2011 July 25, 2011 Plan 3 718,000 933,400
2013 pretax income target as stated in 

mid term plan when granted

 

Following the achievement of the performance condition for the first plan (Board meeting 06/23/2010), 465,400 shares have 

been attributed and 366,600 remain to be attributed. 

NOTE 15 LONG- AND SHORT-TERM PROVISIONS 

 

LONG-TERM PROVISIONS 

(in € millions) June 30, 2012 Dec. 31, 2011

Provisions for pensions and other employee obligations  

• Pension obligations 167.5 162.4

• Long-service awards 21.1 20.6

• Healthcare costs 22.9 32.8

SUB TOTAL 211.5 215.8

Provisions for early retirement costs 2.4 3.0

   

TOTAL LONG-TERM PROVISIONS 213.9 218.8

 

SHORT-TERM PROVISIONS 

(in € millions) June 30, 2012 Dec. 31, 2011

Restructuring 133.5 123.8

Risks on contracts and customer warranties 84.7 96.9

Litigation 36.9 38.6

Other 59.2 63.0

   

TOTAL SHORT-TERM PROVISIONS 314.3 322.3
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NOTE 16 NET DEBT 

 

(in € millions) June 30, 2012 Dec. 31, 2011

Bonds 933.8 543.6

Bank borrowings 624.5 655.8

Other borrowings 4.3 5.0

Obligations under finance lease 32.0 29.8

Non-current derivatives 6.9 5.9

SUB-TOTAL NON-CURRENT FINANCIAL LIABILITIES 1,601.5 1,240.1

Current portion of long term debt 73.8 36.0

Short-term borrowings(1) 644.6 573.7

Payments issued(2) (a) 0.0 0.0

Current derivatives 6.4 5.9

SUB-TOTAL CURRENT FINANCIAL LIABILITIES 724.8 615.6

   

TOTAL 2,326.3 1,855.7

Derivatives classified under non-current and current assets (1.6) (1.5)

Cash and cash equivalents (b) (800.0) (630.1)

NET DEBT 1,524.7 1,224.1

Net cash and cash equivalent (b)-(a) 800.0 630.1

(1) Including bank overdrafts 242.0 137.2

(2) Payments awaiting clearance by the bank as they fall due on a non-banking day. The contra-entry is an increase in cash and equivalents 
under assets. 

 

16.1  Financing 

Faurecia has pursued the implementation of its long term financing plan during the first semester 2012 through : 

• an additional €140 million issue in February 2012 to the €350 million bond issue of November 2011 due December 2016; 

• a €250 million bond issue in May 2012 due June 2019. 

2016 BONDS 

On November 9, 2011 Faurecia issued €350 million worth of bonds, due December 15, 2016. The bonds bear annual interest 

of 9.375% payable on June 15 and December 15 each year, as from June 15, 2012; they have been issued at 99.479% of the 

nominal value. An additional €140 million has been issued on February 21, 2012 with the same due date and same interest 

rate, at 107.5% of the nominal value; they are listed on the Luxemburg stock exchange. They include a covenant restricting the 

additional indebtness if the EBITDA after some adjustments is lower than 2.5 times the gross interest costs, and restrictions on 

the debt similar to the ones of the syndicated credit loan. The costs related to the bond issue are expensed in P&L over the life 

time of the bonds. 

The 2016 bonds benefit from guarantees from some group affiliates. 

2019 BONDS 

On May 3, 2012 Faurecia issued €250 million worth of bonds, due June 15, 2019. The bonds bear annual interest of 8.75% 

payable on June 15 and December 15 each year, as from June 15, 2012; they have been issued at 99.974% of the nominal 

value and are listed on the Luxemburg stock exchange. They include the same covenants as the bonds due December 2016. 

They do not benefit from guarantees from Group affiliates. The costs related to the bond issue are expensed in P&L over the 

life time of the bonds. 

SYNDICATED BANK LOAN 

The syndicated bank loan implemented on December 20, 2011 is divided into a €690 million tranche expiring in 

November 2014, benefiting from two options to extend the expiration to November 2015 and November 2016, and a 
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€460 million tranche expiring in November 2016. As of June 30, 2012 the undrawn portion of this credit facility was 

€730 million. 

The contracts relating to this credit facility include covenants, concerning compliance with consolidated financial ratios. The 

compliance with these ratios is a condition to the availability of this credit facility. As of June 30, 2012, the Group complied with 

all of these ratios, of which the amounts are presented below: 

• Net debt */EBITDA ** <2.50; 

• EBITDA **/net interests >4.50. 

* Net debt = published consolidated net debt 
** Operating income plus depreciation, amortization and funding of provisions for impairment of property, plant and equipment 

and intangible assets, corresponding to the past twelve months. 

Furthermore, this credit facility includes some restrictive clauses on asset disposals (disposal representing over 15% of the 

Group’s total consolidated assets requires the prior approval of banks representing two-thirds of the syndicate) and on the debt 

level of some subsidiaries. 

The syndicated bank loan benefit from guarantees from some Group affiliates. 

OCEANE 

On November 26, 2009 Faurecia issued €211.3 million worth of OCEANE bonds convertible into or exchangeable for new or 

existing shares, due January 1, 2015. The bonds mature on January 1, 2015 and bear annual interest of 4.50% payable on 

January 1 each year, as from January 1, 2011. Each bond has a nominal value of €18.69. 

Subject to certain conditions, Faurecia may redeem the bonds early, at any time beginning on January 15, 2013, at a price 

equal to their par value plus accrued interest, provided that all of the outstanding bonds are redeemed. The bonds can be 

converted by their holders at any time as from their date of issue. The criteria relating to their compulsory early redemption 

include an ownership clause relating to PSA. 

In accordance with IAS 39, the fair value of the OCEANE bonds is split into two components: (i) a liability component calculated 

based on prevailing market interest rates for similar bonds with no conversion option and (ii) an equity component 

corresponding to the conversion option, calculated based on the difference between the fair value of the OCEANE bonds and 

the liability component. These two components were recognized at the bond issue date in respective amounts of €184.3 million 

and €23.3 million. As of June 30, 2012 the liability component was €196.7 million before hedging. 

16.2 Analysis of borrowings by interest rate and currency 

As of June 30, 2012, 57.6% of the Group’s borrowings were at variable rates before taking into account the impact of hedging, 

representing €1,340.7 million. Interest on variable rate borrowings has been partially hedged with a maturity within the next 

2 years (see Note 17.2). 

(in € millions) June 30, 2012 

Variables rate borrowings 1,340.7 57.6%

Fixed rate borrowings 985.6 42.4%

   

TOTAL 2,326.3 100.0%

 

Borrowings (taking into account currency swaps) break down as follows by repayment currency: 

(in € millions) June 30, 2012 Dec. 31, 2011 

Euros 1,749.2 75.2% 1,431.3 77.2%

US Dollar 422.4 18.2% 290.0 15.6%

Other currencies 154.7 6.7% 134.4 7.2%

   

TOTAL 2,326.3 100.0% 1,855.7 100.0%

 

The weighted average interest rate on outstanding borrowings was 5.65% for the first half of 2012. 
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16.3 Fair value hierarchy 

The Group’s financial instruments that are measured at fair value break down as follows by level of fair value measurement: 

Level 1 (quoted prices in active markets) for short-term cash investments and Level 2 (measured using a valuation technique 

based on rates quoted on the interbank market, such as Euribor and exchange rates set daily by the European Central Bank) 

for currency and interest rate instruments. 

NOTE 17 HEDGING OF CURRENCY AND INTEREST RATE RISKS 

 

17.1 Hedging of currency risks 

Currency risks relating to the commercial transactions of the Group’s subsidiaries are managed centrally by Faurecia, 

principally using forward purchase and sale contracts and options as well as foreign currency financing. The Group Financing 

and Treasury department – which reports to Group General Management – is responsible for managing this centralized system. 

Hedging decisions are made by a Market Risk Management Committee that meets on a monthly basis. 

Faurecia hedges its commercial positions either through derivatives or by setting up loans denominated in the same currency 

as the subsidiary’s related exposure. Currency risks on forecast transactions are hedged on the basis of estimated cash flows 

determined in forecasts validated by General Management, and the related derivatives are classified as cash flow hedges 

where a hedging relationship exists that meets the criteria in IAS 39. 

Subsidiaries outside the eurozone are granted inter-company loans in their operating currencies. Although these loans are 

refinanced in euros and eliminated in consolidation, they contribute to the Group’s currency risk exposure and are therefore 

hedged through swaps. 

Information on hedged notional amounts: 

Carrying amount Maturities 

As of June 30, 2012 
(in € millions) Assets Liabilities

Notional 
amount * <1 year de 1 to 5 years >5 years

Fair value hedges  

• forward currency contracts 0.0 0.0 7.6 7.6 0.0 

• inter-company loans in foreign currencies 
swapped for euros 2.9 (5.8) 760.6 720.9 39.7 

Cash flow hedges  

• forward currency contracts 4.2 (3.3) 224.7 224.7  

Not eligible for hedge accounting 0.5 0.1 46.5 46.5  

  7.6 (9.0)  

* Notional amounts based on absolute values. 

 

Carrying amount Maturities 

As of Dec. 31, 2011 
(in € millions) Assets Liabilities

Notional 
amount * <1 year de 1 to 5 years >5 years

Fair value hedges  

• forward currency contracts 0.0 0.0 4.5 4.5 0.0 

• currency options  

• inter-company loans in foreign currencies 
swapped for euros 1.5 (5.0) 678.1 678.1 0.0 

Cash flow hedges  

• forward currency contracts 0.0 (13.5) 333.7 333.7 0.0 

Not eligible for hedge accounting 0.0 0.1 25.8 25.8 0.0 

  1.5 (18.4)  

* Notional amounts based on absolute values. 
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17.2 Interest rate hedges 

Faurecia manages the hedging of interest rate risks on a central basis, through the Group Financing and Treasury department 

which reports to Group General Management. Hedging decisions are made by a Market Risk Management Committee that 

meets on a monthly basis. 

The aim of the Group’s interest rate hedging policy is to reduce the impact on earnings of changes in short-term rates as the 

majority of its borrowings are at variable rates. The hedges set up primarily comprise euro – and eventually dollar-denominated 

swaps. They cover a part of the interest payable from 2012 to 2014 against a rise in rates. 

Certain of the Group’s derivatives have qualified for hedge accounting under IAS 39. The other derivatives purchased by the 

Group constitute economic hedges of interest rate risks on borrowings but do not qualify for hedge accounting under IAS 39. As 

a result, changes in the fair value of these instruments are directly recognized in income under “Other financial income and 

expense”. 

Interest rate hedging instruments are recognized in the balance sheet at fair value, based on measurements confirmed by 

banking counterparties. 

The notional amounts of the Group’s interest rate hedges break down as follows: 

Carrying amount Notional amounts by maturity 
As of June 30, 2012 Assets Liabilities <1 years 1 to 5 years >5 years

Interest rate options 0.0  

Variable rate/fixed rate swaps (8.9) 220 445 

Accrued premiums payable  

  0.0 (8.9) 220 445 -

 

Carrying amount Notional amounts by maturity 
As of Dec. 31, 2011 Assets Liabilities <1 years 1 to 5 years >5 years

Interest rate options 0.0 150  

Variable rate/fixed rate swaps (6.9) 158 224 

Accrued premiums payable  

  0.0 (6.9) 308 224 -

 

NOTE 18 COMMITMENTS GIVEN 

 

(in € millions) June 30, 2012 Dec. 31.2011

Future minimum lease payments under operating leases 249.0 235.1

Debt collateral:  

• mortgages 17.2 12.7

Other debt guarantees 27.5 39.7

Firm orders for property, plant and equipement and intangible assets 127.9 101.9

Other 2.7 5.0

   

TOTAL 424.3 394.4

 

NOTE 19 TRANSACTIONS WITH PSA PEUGEOT CITROËN 

 

The Faurecia Group is managed independently and transactions with the PSA Peugeot Citroën group are conducted on arm’s 

length terms. 
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These transactions (including with companies accounted for by the equity method by the PSA Peugeot Citroën group) are 

recognized as follows in the Group’s consolidated financial statements: 

(in € millions) June 30, 2012 Dec. 31, 2011

Sales 1,219.4 2,433.9

Purchases of products, services and materials 7.4 12.5

Receivables * 472.0 474.5

Payables 48.0 46.9

* After no-recourse sales of receivables amounting to: 162.3 201.1

 

NOTE 20 EVENTS AFTER THE BALANCE SHEET DATE 

 

No significant post-balance sheet events have occurred since June 30, 2012. 

3 Statement by the person 
responsible for the 2012 
interim financial report 

Statement by the person responsible 
for the 2012 interim financial report 

I hereby declare that, to the best of my knowledge, the condensed interim consolidated financial statements for the six-month 

period ending June 30, 2012 have been prepared in accordance with the applicable accounting standards and give a true and 

fair view of the assets and liabilities, financial position and results of Faurecia and the consolidated companies making up the 

Group. I further declare that, to the best of my knowledge, the accompanying interim management report (i) provides a true and 

fair view of the material events that occurred in the first six months of the financial year and their impact on the interim financial 

statements, as well as of the main related-party transactions, and (ii) sets out a description of the principal risks and 

uncertainties for the remaining six months of the year. 

 

July 24, 2012 

Yann Delabrière 

Chairman and Chief Executive Officer 
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4 Statutory Auditors’ review 
report on the interim financial 
information 

Statutory Auditors’ review report 
on the interim financial information 
This is a free translation into English of the statutory auditors’ review report on the half-yearly consolidated financial statements 

issued in French and it is provided solely for the convenience of English-speaking users. This report also includes information 

relating to the specific verification of information given in the Group’s interim management report. This report should be read in 

conjunction with and construed in accordance with French law and professional standards applicable in France. 

To the Shareholders, 

In compliance with the assignment entrusted to us by your annual shareholders’ meeting and in accordance with the 

requirements of article L. 451-1-2 III of the French monetary and financial code (Code monétaire et financier), we hereby report 

to you on: 

• the review of the accompanying condensed interim consolidated financial statements of Faurecia, for the six months ended 

June 30, 2012; 

• the verification of the information contained in the interim management report. 

These condensed interim consolidated financial statements were prepared under the responsibility of the Board of Directors. 

Our role is to express a conclusion on these financial statements based on our review. 

1. CONCLUSION ON THE FINANCIAL STATEMENTS 

We conducted our review in accordance with professional standards applicable in France. A review of interim financial 

information consists of making inquiries, primarily of persons responsible for financial and accounting matters, and applying 

analytical and other review procedures. A review is substantially less in scope than an audit conducted in accordance with 

professional standards applicable in France and consequently does not enable us to obtain assurance that the financial 

statements, taken as a whole, are free from material misstatements, as we would not become aware of all significant matters 

that might be identified in an audit. Accordingly, we do not express an audit opinion. 

Based on our review, nothing has come to our attention that causes us to believe that these condensed interim consolidated 

financial statements are not prepared, in all material respects, in accordance with IAS 34 – the standard of IFRSs as adopted 

by the European Union applicable to interim financial information. 

2. SPECIFIC VERIFICATION 

We have also verified the information provided in the interim management report on the condensed interim consolidated 

financial statements subject to our review. 

We have no matters to report as to its fair presentation and consistency with the condensed interim consolidated financial 

statements. 

Neuilly-sur-Seine and Paris-La Défense, July 24, 2012 

The statutory auditors 

French original signed by: 

PricewaterhouseCoopers Audit Ernst & Young Audit 

Dominique Ménard Denis Thibon 
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APPENDIX 2 

PRESENTATION OF THE 2012 HALF-YEAR RESULTS 
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2012 Interim Results
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Agenda 

Interim results Frank Imbert

Roadmap and perspectives Yann Delabrière
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Agenda 

Interim results Frank Imbert

Roadmap and perspectives Yann Delabrière
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42012 Interim Results – July 24, 2012

H1 2012 at a glance

 Total sales +7.5% and Product sales +6.6%

 Sales outside of Europe are up 29% 
and now reaching 41% of total

 € 303m operating income, € 120m net income

 Investments are up 50% to prepare for our future growth

 Net debt at € 1.5bn

 Secured financing with € 800m of cash 
and € 730m of undrawn credit line

1

2

3

4

5

6
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52012 Interim Results – July 24, 2012

Total sales up 7.5%,
Product sales up 6.6% 

Product sales

H1 2012 vs H1 2011

Development, tooling, R&DTotal sales Monoliths

Monoliths
sales

Total
sales

+6.4% +3.8%

+3.8%

Development,
Tooling, R&D and 

Other services sales
+21.9% +20.2%

Product
sales +6.6%

+7.5%

Published Like-for-like

+2.6%

Sales in €m

6,332 6,753

602
1,325

1,410

493

H1 2011 H1 2012

8,150
8,765

+7.5%

1
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Emissions Control Technologies
is growing the fastest

Product sales by business group in €m

H1 2011 H1 2012 H1 2011 H1 2012Published

+14.0%
+10.7%

+3.5%
+9.5%

Published

1,456 1,660 1,583 1,734

Like-for-like Like-for-like

2,450 2,558

H1 2011 H1 2012H1 2011 H1 2012

Published Like-for-like

-4.9% -5.3%

-0.1%+4.4%

Published

843 801

Like-for-like

1



Pr
op

er
ty

of 
Fa

ur
ec

ia 
-D

up
lic

ati
on

 pr
oh

ibi
te

d

72012 Interim Results – July 24, 2012

25.9%

15.0%

6.6%

7.9%

4.9%11.4%

8.6%

4.7%

39% product sales worldwide with German OEMs

H1 2011 H1 2012

VW
GM

BMW

Daimler

Porsche 0.5%
PSA

Renault
Nissan

o/w Nissan 3.3%

Chrysler

Hyundai 1.6%

Commercial
vehicles 1.9% Others

Commercial
vehicles 1.5% Others

24.3%

18.1%

5.8%

8.4%

4.3%

11.0%

5.1%

Ford
Renault 
Nissan

o/w Nissan 2.2% PSA

Ford

VW

BMW

Daimler

Hyundai 1.2%

GM

Chrysler

German OEMs
39.2%

German OEMs
37.4%

Porsche 0.4%

8.4%

Worldwide product sales

11.5%

11.0%

1
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Sales outside of Europe are up 29%... 2

H1 2011 H1 2012

+38.5%
+21.8%

1,224
1,694 North America

Published Like-for-like H1 2011 H1 2012

+16.9%
+28.2%

508 651

Asia

Published Like-for-like

H1 2011 H1 2012

+4.6%+0.0%
413 413

South America + row

Published Like-for-like

Product sales in €m

H1 2011 H1 2012

-4.6% -5.2%

4,188 3,995 Europe 

Published Like-for-like



Pr
op

er
ty

of 
Fa

ur
ec

ia 
-D

up
lic

ati
on

 pr
oh

ibi
te

d

92012 Interim Results – July 24, 2012

…leading to rapid rebalancing of the geographical mix

H1 2011 H1 2012

Europe
North

America

South
America

Asia Rest of World 2%

EuropeNorth
America

South
America

Asia
Rest of World 1%

66% 59%25%19%

5%5% 8% 10%

34%
outside Europe

41%
outside Europe

Group product sales

2
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340
303

H1 2011 H1 2012

-11 %

€ 303m operating income

Operating income
in €m

As a % of total sales

H1 2010 H1 2011H2 2010 H2 2011 H1 2012

3.2% 3.4%

4.2%
3.9%

3.5%

3
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Operating income
in €m

Operating income hampered by European 
automobile production decline

340
14 303

H1 2011 H1 2012

South America
&

Other

Asia

4.2%

Europe

(48)

14

North America

(17)

3.5%

3
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Net income at € 120m
Higher restructuring charges and financial expenses

In €m H1 2010 H1 2012H1 2011

Sales 
Operating income

Restructuring
Other income and (expense), net
Interest expense, net
Other income and interest expense

Pretax income of integrated companies
Corporate income taxes
Net income of companies - equity method
Net profit/loss from discontinued operations
Minority interests

Consolidated net income (Group share)

1.57 1.04Net income per share (fully diluted)

8,150
340.0
(32.3)
(0.2)

(41.9)
(13.2)
252.5
(61.5)
15.9

(21.0)
185.8

8,765
302.5
(42.7)

6.4
(73.7)
(14.5)
178.0
(48.1)
14.0
(2.4)
(21.5)
120.0

3
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132012 Interim Results – July 24, 2012 13

Investments are up 50% to prepare 
for our future growth

303

(99)

(34)
(76)

(266)

(91)

(68)

(18)

(119)

154

76

WCR
Restruc.

Financial
Exp.

Capex

Capitalized
R&D

OtherTaxes Net cash flow

533

EBITDA

H1 2012 cash flow 
in €m

Capex by Zone 

Capex
in €m

+50%

H1 2012

266

H1 2011

177

Europe50%H1
2012

4

50%Outside
Europe
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Net debt at € 1.5bn

(119)

Net debt
31/12/2011

(1,525)

Net debt
30/06/2012

(1,224)

Net
Cash Flow 

Change 
in sales

of receivables

(85)

(39)

Dividend
Acquisitions

(58)

Net debt change
in €m

5
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Secured financing with € 800m of cash 
and € 730m of undrawn credit line

Initial 
maturity

Maturity
extended

0

0.5

1.0

1.5

2.0

2013 2014 2015 2016 2017 2018 2019

in €bn

3-year
tranche

Available long-term
financial resources

1. Large refinancing accomplished
Since November 2011, € 2.0bn 
new financing secured
 € 1,150m Syndicated credit line  

maturity 2014 / 2016
 € 490m Bond maturity 2016
 € 250m Bond maturity 2019
 € 120m Other 

2. Average maturity lengthened
Overall average long term financing maturity 
is 4.5 years

3. Liquidity cushion reinforced
Cash is € 800m at end June
(vs € 630m at end December 2011).
Undrawn committed credit line stood at € 730m

6
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H1 2012 at a glance

 Total sales +7.5% and Product sales +6.6%

 Sales outside of Europe are up 29% 
and now reaching 41% of total

 € 303m operating income, € 120m net income

 Investments are up 50% to prepare for our future growth

 Net debt at € 1.5bn

 Secured financing with € 800m of cash 
and € 730m of undrawn credit line
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Agenda 

Interim results Frank Imbert

Roadmap and  perspectives Yann Delabrière
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Roadmap & perspectives

Management’s top priorities to meet our strategic objectives

To secure our European profitability in a weak environment

To increase profitability in a fast growth environment 
in North America

To keep a rapid growth pace and high profitability in Asia

To select business opportunities to keep growing fast 
and improve free cash flow generation

1

2

3

4
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To secure our European profitability
in a weak environment1

Maintain high degree 
of direct labor flexibility

June 2011 June 2012

Temporary
contracts

Short term
contracts

31

8 9

23 20

29

Continue to optimize the cost base 
localization

 Kaluga (x3)
 Craiova
 Kosice
 Gorzow

Lower cost base

% of direct headcounts

Reduce fixed costs except for R&D,
technology and innovation

Accelerate restructuring to € 80-90m 
in 2012 and 2013

6 new plants 
in Eastern Europe

in 2011 / 2012
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To increase profitability in a fast growth environment 
in North America2

 EMCON’s integration has been completed end 2011, 
synergies to increase thanks to production transfer to Mexico in H2 2012

 Commercial Vehicles sales started in 2011 and are now representing
8% of FECT North America’s sales

 Major launches with Daimler in 2011 and H1 2012 (M-Class; G-Class; R-Class)
 Takeover of a former JCI plant for Nissan in 2011 and new Nissan Altima launch 

now completed (Q2 2012)
 Leverage the Mexican footprint
 No major launch until end 2013, focus is now on improving operations

Profitability to improve

 Already at Faurecia’s standard profitability level
 Boosted by the Ford Saline acquisition ($ 400m annual additional consolidated sales)

enhancing scale, synergies and profitability

Profitability target: to gain 1 point in H2 2012 to be over 3%
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To keep a rapid growth pace 
and high profitability in Asia

 Product sales in H1: +14%
 Growth driven by International OEM JVs, demand for premium (BMW & Daimler), 

technology (Commercial Vehicles for FECT) and selected Chinese OEMs (Geely Volvo)
 First contracts signed with Great Wall in H1 2012
 Ongoing negotiations for partnership with Chang An

 Hyundai H1 2012 sales +45% worldwide
 Strong position at Hyundai, global programs at GM Daewoo leading to a local footprint expansion

 H1 2012 sales +56% worldwide
 To reach 3.7% of sales in 2012 (vs 2.8% in 2011)
 Faurecia Automotive Seating awarded new business in Mexico thru partnership with NHK.

Faurecia Interior Systems: partnership concluded with Howa

 New R&D center in Pune to reinforce our leadership in low cost engineering

3

China

Korea

Nissan

India
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To select business opportunities to keep growing fast 
and improve free cash flow generation

Very strong growth prospects…
 Market globalization
 Competitor’s weakness
 Industry consolidation

… requires selective approach to generate profitable growth 
with improved free cash flow generation
 Focusing on strategic OEMs
 Business groups to focus on maximizing returns on existing footprint 

and more selective approach on new footprint 
 Continue to rebalance the geographical mix 

(top priority for Asia and North America)

4

To cap Capex and capitalized R&D at € 800m per year
during 2012 – 2014 period
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2012 adjusted objectives

1. Total sales

2. Operating income

February 2012 July 2012

€ 16.3 / 16.7bn € 17.0 / 17.4bn

€ 610 / 670m € 560 / 610m

3. Net cash flow Balanced Balanced in H2 2012
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Contact & Share data

Investor Relations

Eric-Alain Michelis
2, rue Hennape
92735 Nanterre
France

Tel: +33 1 72 36 75 70
Fax: +33 1 72 36 70 30
E-mail: eric-alain.michelis@faurecia.com
Web site: www.faurecia.com

Share Data
Bloomberg Ticker: EO:FP
Reuters Ticker: EPED.PA
Datastream: F:BERT
ISIN Code: FR0000121147
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Safe Habor Statement

This report contains statements that are not historical facts but rather forward-looking statements. The 
words "will," "may," "designed to," "outlook," "believes," "should," "anticipates," "plans," "expects," 
"intends," "estimates" and similar expressions identify these forward-looking statements. All such 
statements are based upon our current expectations and various assumptions, and apply only as of the 
date of this report.

Our expectations and beliefs are expressed in good faith and we believe there is a reasonable basis for 
them. 

However, there can be no assurance that forward-looking statements will materialize or prove to be 
correct. Because such statements involve risks and uncertainties such as automotive vehicle 
production levels, mix and schedules, financial distress of key customers, energy prices, raw material 
prices, the strength of the European or other economies, currency exchange rates, cancellation of or 
changes to commercial contracts, liquidity, the ability to execute on restructuring actions according to 
anticipated timelines and costs, the outcome could differ materially from those set out in the statements. 

Except for our ongoing obligation to disclose information under law, we undertake no obligation to 
update publicity any forward-looking statements whether as a result of new information or future events.
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